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JUNE RETAIL SALES EXCEED MAY 


Packard Plans Normal Car O 


‘Big Plane Order’ 
Will Not Interfere 


——————— 


Sparks 


SEP Revives Motoring’s Past 
Tales of Yesterday 
Bingay Does a Job 





With Production 


$30,000,000 to Be Spent 
For Expansion, 14,000 


Lee Anderson’s Start | Men to Be Added 
By | DETROIT.—Packard Motor 


Car Co. will embark imme- 
diately on a $30,000,000 ex- 
pansion program if the 
waar A “Who, Me?” I could|}company’s directors today 
have written had I been born| approve the acceptance of an or- 
in Detroit and had been a news-|der from the British and Ameri- 
paper man in that period of grow-|can governments for production of 
ing pains when this City Beautiful | 9,000 Rolls-Royce-Merlin type avia- 
was becoming the motor capital|tion engines. Actual production 
of this industry of ours! A news-| could be started in 10 months and 
paper man, for instance, like Mal-| output would soon be pushed to 
colm Bingay, editor of the Detroit | 800 engines monthly. 
Free Press, who, during those gold M. M. Gilman, president of 


Chris Sinsabaugh 





‘ 











FOR 12 YEARS Ford dealers in San 


Country Club, Fresno, 
Features of the annual affair are the 


utput 





Joaquin Valley, California, have held an 
annual golf tourney and hi-jinks, this year’s event being held at Sunnyside 


with more than 100 dealers and guests attending. 
“Caleutta pool’ and the closin 


banquet 


at which prizes are awarded. Shown here are, left to right, C. R. Mullan, man- 
ager of Ford branch at Richmond; Fred H. Kurz, general chairman of the 
tourney; J. W. Schwer, assistant branch manager at Richmond, and Joe Gaestel, 








rush days, knew every Tom, Dick | Packard, who has been conferring 
and Harry who headquartered at| with W. S. Knudsen, production 
the Hotel Pontchartrain, now the | chief of the national defense com- 
dignified First National Bank build- | mission, returned to Detroit Tues- 
ing, when all one needed to start| day stating that, with the approval 
in the automobile business were|of his directors, work could be 
blue prints and a gift of gab to| started at once. Packard plans call | 

translate their possibilities into (See PACKARD, Page 6, Col. 5) 

jactualities. Sap emery aa 

i a 

Wage the lucky stiff, got the Ply mouth Ups 

jbreaks through helping make mo- | e 

tor car history through his inti-| Bayne; Cosart 
jmacies with those who laid its| 

cornerstone. He not only gathered To Dodge Truck 
is wonderful background terial i 

for his Seturday Bening Post DETROIT.— Naming Joseph E 
istory which has appeared in the | Bayne as general sales manager ot 
{last two issues of that publication, Plymouth to succeed Lee D. Cosart 
but he developed the ability to has been followed by the announce- 
translate his notes into c-ne of the ment that Cosart has been ap- 
finest and most dramatic “pieces pointed sales manager of the truck 
for the paper” that eve... a eee division of Dodge. This last po- 
written about the formative days sition was left vacant by the 
of the automobile business. Besides | TS!8nation of Tom W. Moss. 

this knowledge ‘Birg” has al For the past year Bayne has 
\charming literary style — he can been assistant sales manager of | 
Write and I don’t mean mebbe! 

As for “Who, Me?”, it was my 





















hard luck to be a newspaper hack 

m Chicago while all this was going 

a whatever writing ability I 

ted have pales into insignificance 

‘on with the way the editor 

ot his ree Press Swe¢@ps the reader 
wa " feet with his ffow of words. 
he thas “AY, the cheers, of yesterday 
: in 80 faint an ech.” Mebbe so 

Ito thei ou’ modern, loud speaker | Ba D.Cosart | 
ret . = us with the accamadie color | +o ™ ” | 
nm? |ieop, DOneer dayg. Yesterday's | Plymouth under Cosart. Previously | 
om arly ae ingay “mike”’|he had been director of sales in 
vi- ¥ cracks our ejar drums. ‘the Chrysler Sales division, and | 
on, previous to that president of the | 


JG my envy of | Chrysler-Detroit Co. Bayne former- 
towledge of the; !y was a reporter on first, the 
automobile in- | Detroit News, and then the Detroit | 





in Detroit the part he| Times. 
oe helping fhe anaue in| Cosart returns to Dodge, with | 
read eee mang way, I have| Which he started in Chicago in| 
SEP Z gust A \Horse!” in the | 1926. He remained with Dodge con- | 
Motor B une 29} and his “The| tinuously in executive sales ca- | 
Tent han 8 in Actilon” in the cur-| pacities in the field and at the fac- | 
‘ting re They bristle with inter- | tory until his appointment two | 
2 hecdotes bout the men|and a half years ago as Plymouth 
~~" SPARKS, p ge 14, Col. 3) |assistant sales manager and later 
'as Plymouth’s general sales man- 
Ho In ‘ager. In addition to sales work a 
| cat Regis . || the Dodge and Plymouth home of- 
| Pom Brat Pa eee % | fices, his experience includes the 
| Rtoduetion Pui; Dae aed .12 || direction of Dodge district and 
| Wh Car Pricg megeek ----- 13 || regional sales organizations in 
* Met mle «- ++ i Washington, Greensboro, Atlanta, 





Cincinnati, St. Louis and Chicago. | 





Ford dealer at Merced, Calif. 





AAA Asks Representation 


On 3 Defense Committees 


DETROIT. — Request for repre- 
sentation on three important com- 
mittees of the Advisory Commis- 
sion of the Council of National De- 
fense has been made by American 
Automobile Assn. While no action 
had been taken as this was written, 
it was expected that the various 
committees would welcome repre- 
sentatives of the AAA into their 
fold. 

In making its request for repre- 
sentation, AAA said: 

“We may expect that the de- 
fense program will bring impacts 


|}on our organization from a three- 


fold standpoint: 

“(a) The shift from a normal 
peace-time production program in 
our industries may well affect out- 
put of consumer goods, such as 
automobiles. A diminution of out- 
put of automobiles would put a 
premium on the used car, and call 


| for more servicing. Even now there 
|is clearly a shortage of automo- 
| bile mechanics because of the de- 


mand for mechanics in the aircraft 
industries and the higher pay 
available in those industries. 

“(b) A shift in production pro- 
cesses would manifestly tend to 
affect the whole price structure. In 
this connection, it is worth noting 
that, with a national income of 
$80,000,000,000, the expenditure inci- 
dent to the operation of 30,000,000 


motor vehicles would normally 
represent $5,000,000,000. 
“(c) Transportation is a _ vital 





The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 


1940 1939 
Pos. Make Pos. 
1—375,956 Chevrolet 272,077— 1 
2—243,474 Ford 205,854— 2 
8—193,978 Plymouth 166,340— 3 
4—119,838 Buick 89,720— 5 
5— 96,716 Pontiac 67,386— 6 
6— 93,156 Dodge 90,134— 4 
J— 84,796 Olds. 61,291— 7 
8— 44,537 Chrysler 31,507— 8 


9— 42,521 Studebaker 26,950— 
10— 36,824 Mercury 25,955—10 


Total All Makes 


1,487,635 1,158,013 
For complete standings of all 
makes see Page 13, this issue. 





element in the defense program 
now contemplated and, as users of 
transportation, we have a very real 
interest in whatever adjustments 
may be forthcoming to meet de- 
veloping conditions. Designation of 
special highways for military as 
against civilian use is entirely con- 
ceivable under some _ circum- 
stances.” 

The committees, on which repre- 
sentation was sought, include the 
Consumer Committee headed by 
Harriet Elliot, dean of the Wom- 
an’s College of the University of 
North Carolina; Price Committee 
headed by Leon Henderson, mem- 
ber of the Security Exchange Com- 
mittee, and the Transportation 
Committee headed by Ralph Budd, 
president of the Chicago Burling- 
ton and Quincy railroad. 

The AAA has offered also to 
co-operate in any way that it can 
with the Civilian Conservation 
Corps, which it feels will play an 
important part in training me- 
chanics who can fill the places 
of those more experienced men 

(See DEFENSE, Page 14, Col. 1) 


Total for Month 
Is Estimated at 
405,000 Vehicles 


Revived Demand Is Aiding 
Dealers in Summer 
Cleanup Period 


DETROIT. — For the first 
time since new model an- 
nouncements were changed 
from January to fall, retail 
sales of new passenger cars 
and trucks in June this year topped 
the total for May. The sudden up- 
turn in sales, which set in during 
the latter part of May, boosted the 
June total to between 400,000 and 
405,000 units, a gain of 4 to 5 per- 
cent over the May total. 


Threat of higher taxes and car 
prices is seen as the basic cause 
for the unusually heavy sales dur- 
ing the past month and is con- 
sidered a good omen for the sum- 
mer cleanup period which is just 
under way. Dealers, who a few 
months ago were worried by the 
| prospect of entering the cleanup 
| period with topheavy stocks on 
hand, are now confident that they 
will be able to close out the model 
year without cleanup loss and with 
consequently good profits. 


Stocks of new cars now in deal- 
ers’ hands are estimated at between 
400,000 and 450,000 units, with the 
former figure probably closer to 
the fact. At the current sales pace, 
this would mean scarcely more 
than one month’s supply, and 
there is no indication that the 
June sales strength is waning. 


Used car sales also have shown 
good gains and the increase in ex- 
cise taxes, which became effective 
July 1 and applied only to new car 
prices, is expected to further 
strengthen the used car market. 
There is every indication at pres- 
ent that from a dealer standpoint 
this year’s cleanup will be the best 
experienced in many a moon. 

June sales in addition to topping 
the May total were the best for 
the month since June 1937, and 
the third highest in the post-1929 
depression period. 


Makers of Truck Trailers 
Form National Association 


CHICAGO.—Truck Trailer Manu-|and Harry N. Brown, of Keystone 


facturers Assn. has been formed 
to represent that industry to the 
public and to present a_ united 
front in all matters affecting the 
industry. 

Formation followed a series of 
meetings which started here early 
in January and included meetings 


Seattle. 


M. J. Neeley, of Hobbs Mfg. Co., 
Fort Worth, Tex., was elected first 
president of the organization. P. 
H. Bartlett, of Bartlett Trailer Co., 
Chicago, is vice - president and 
treasurer. Chairman of the board 
is Harvey C. Fruehauf, president 
of Fruehauf Trailer Co., and other 
board members besides the officers 
and Fruehauf are: 

N. A. Carter, of Carter Mfg. Co., 


Memphis; George A. Mercer ir., of 
Steel Products Co., Savannah, Ga. | 


at New Orleans, Los Angeles and | 


Trailer and Equipment Co., Kansas 
City. Lawrence H. Selz, president 
of Lawrence H. Selz Organization, 
| Chicago, is executive secretary and 
publicity counsel to the organiza- 
| tion. Headquarters will be main- 
tained in the Selz Organization 
headquarters at the Merchandise 
Mart here. 

A membership campaign is now 
under way to secure the support of 
| every manufacturer and all supply 
companies. 

Among other prominent trailer 
manufacturers who are already 
members are John C. Dix Son and 
Co., Memphis; Rogers’ Brothers 
Corp., Albion, Pa.; LaCrosse 
Trailer and Equipment Co., La- 
Crosse, Wis.; Truck Equipment Co., 
| Buffalo, and Carolina Truck and 
Trailer Co., Charlotte, N. C. 


A number of suppliers to the 
(See TRAILERS, Page 8, Col. 2) 
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W. Va. Clamps Ba 


State Court Refuses Writ 
To Truckers, Dealer Groups 


Special to Automotive News 


CHARLESTON, W. Va.—Legisla- 
tion outlawing operation of double- 
decker automobile transports on 
West Virginia highways became 
effective July 1 following refusal 
of the state supreme court to 
grant a plea of five trucking firms 
and the West Virginia Automobile 
Dealers Assn. for a temporary in- 
junction restraining enforcement. 


Circuit Judge Julian F. Bou- 
chelle had also refused to issue a 
restraining injunction in a ruling 
handed down here June 28, but 
still had pending before him a 
petition for a permanent injunc- 
tion which, it was reported, would 
not be passed upon until testimony 
was heard. 

Trucking firm petitioners against 
the law, which was passed by the 
1939 West Virginia legislature to 
become effective July 1, were 
Darnall Trucking Co., Inc., Buck- 


Chrysler Dealers’ 
Sales Set New 


Records in June 


DETROIT. — Retail deliveries 
of Chrysler and Plymouth cars by 
Chrysler dealers set an all-time 
record in the week that ended 
June 29, according to Charles L. 
Jacobson, vice-president and gen- 
eral sales manager, Chrysler Sales 
division. 

That Chrysler dealers’ new high 
point should come in the last week 
in June is in itself extraordinary. 
The history of the industry shows 
that April is generally the peak of 
the sales curves, with a drop of 
approximately 10 percent in May 
and another 10 percent in June. 
Chrysler dealers’ sales, however, 
have set records all through June. 
The third week in this month set 
an all-time high for June Chrysler 
deliveries only to be greatly ex- 
ceeded by the final week. 

Chrysler deliveries for the week 
ended June 29 were 22 percent 
over the preceding week, while 
Plymouth deliveries by Chrysler 
dealers were up 55 percent. Chrys- 
ler deliveries advanced 50 percent 
and Plymouth deliveries by Chrys- 
ler dealers 84 percent over the 
corresponding week of 1939. 

June was the biggest June in the 
history of the Chrysler Sales divi- 
sion in the matter of Chrysler cars 
delivered at retail also, and was 
the second biggest month in the 
current model year, being exceeded 
only by April, the all-time peak 
month in this company’s history. 


Olds Appoints Alses 


As Chief Inspector 
LANSING.—Appointment of John 
S. Alses to the position of chief in- 
spector of Olds Motor Works is an- 
nounced by C. L. McCuen, general 
manager. 

Alses assumes his new duties 
immediately and succeeds K. C. 
Plasterer, who in the future will 
handle special assignments, _re- 
porting directly to McCuen. 





hannon, W. Va.; Contract Cartage 


Co., Pontiac, Mich.; Gate City 
Transport Co., Detroit; J. W. 
Propst jr., Inc., Concord, N. C.,, 


and White Star Transit Co., De- 
troit. 

It was contended by the truck- 
ing firms that the law is dis- 
criminatory against them in that 
it permits use of such trucks for 
construction and maintenance of 
roads and for development of 
power, coal, oil, gas and other 
minerals and for agricultural pur- 
poses. They also claimed the law 
interferes with interstate com- 
merce and would serve no useful 
purpose. 

The plaintiff trucking firms 
pointed out that enforcement of 
the statute might cause them to 
lose their ICC operating rights be- 
cause of failure to render service. 
They claimed to have investments 
exceeding $400,000 in the automo- 
bile transport business and to have 
grossed $750,000 last year. Opera- 
tion of one-level carriers, they as- 
serted, would not be economical. 

West Virginia Automobile Deal- 
ers Assn. pointed out that enforce- 
ment of the law will increase the 
cost of delivery of new vehicles 
and that, resultantly, some dealers 
with small finances might be 
forced out of business. They 
charged the law represents an un- 
lawful exercise of police power by 
the state. 

Indication of the source of sup- 
port for the new law came from 
the appearance of the West Vir- 
ginia Railroad Assn. in opposition 
to the granting of an injunction to 
restrain enforcement. This group 
contended that the questions 
raised had been settled earlier this 
year when the United States su- 
preme court ruled in a Pennsyl- 
vania case that a state had power 
to enforce such legislation. 

Attorney General Clarence 
Meadows appeared for himself, for 
Road Commissioner Burr H. Simp- 
son and for public safety depart- 
ment, Superintendent C. C. Tall- 
man, against whom the injunctive 
action was directed. 


Dodge Dealers’ 
Sales in June 
Best Since 1927 


DETROIT.—Retail deliveries by 
Dodge dealers during the week 
ending June 22 were the largest for 
any June week since 1937, accord- 
ing to Forest H. Akers, vice-presi- 
dent and director of sales. 

Dodge dealers’ sales so far re- 
ported for the first three weeks of 
June 1940 show an increase of 
24.5 percent over the same period 
of 1939. During the same first three 
weeks of June, the Dodge dealer 
organization is reported to have 
sold used vehicles at the rate of 
64,000 a month, which is an in- 
crease of 32.07 percent over the 
same period of last year. 


To feel the pulse of the industry. 


consistent reading of Automotive News 
is a necessity. 





BECAUSE the Fairbanks Motor Co., Fairbanks, Alaska, sponsored Minook 
Motschman, center, in the competition which resulted in her selection as Miss 
Alaska for 1940, it was only natural that she should stop in Detroit, on the 
tour te which this honor entitled her, and see how automobiles are made. She 


and her traveling companion, Miss Nome, 


(Margaret Scott) were conducted 


through the Chevrolet gear and axle plant by Clifford Halsey. 


o 


@-—— 





DODGE OFFICIALDOM fete Safety Patrol boys of the Hamtramck (Mich.) | 
schools before the boys left on their annual trip to Washington. The annual trip | 
Dodge truck. Left to right, standing, J. W. Hutchins, Dodge as- 
sales manager; Mrs. Helen Koltonski, Hamtramck high school 
Timmens, Dodge general sales manager and E. J 
general sales manager. Seated, in the center, is Forest H. Akers, Dodge vice- 
president, and to his right, Sergt. Neil Newman, of Hamtramck police depart- 
ment, in charge of the boys’ trip to Washington. The boys making the trip are 
selected for special merit in safety and civic activity. 


Oldsmobile Sales in June 
Exceed 1939 by 44 Percent 


is sponsored by 
sistant genera 
nurse; F. J. 


LANSING.—Sales of Oldsmobile 
sixes and eights continued to 
show a trend that has been main- 
tained throughout the 1940 model 
year and for the last 10 days of 


Plymouth Sales 
Set All-Time High 


As June Closes 


DETROIT.—For the week end- 
ing June 29, Plymouth sales of 
commercial cars and passenger ve- 
hicles reached an all-time high in 
the company’s 12-year history, it 
is announced by D. S. Eddins, 
president. 

During this one-week period, 
more than 19,000 new Plymouth 
passenger and commercial units 
were delivered at retail by dealers 
throughout the country, Eddins 
announced. Sales reports to the 
factory during the past four weeks 
have shown a strong upturn, he 
pointed out, and for four succes- 
sive weeks total sales have ex- 
ceeded the previous week as well 
as running considerably ahead of 
the corresponding periods a year 
ago. 

The new high of more than 19,000 
sales in one week’s time this year 
compares with 8,956 deliveries in 
the same period of 1939, and is the 
largest single week since June 27, 
1936, when Plymouth established its 
previous record for new car sales. 


Hudson’s Sales 
Continue Gains; 


Up 57% in June 


DETROIT.—Retail sales of new 
Hudson cars continued to show 
strong seasonal gains with an in- 
crease of 57 percent for June com- 
pared with the same month a year 
ago, it is reported by George H. 
Pratt, general sales manager. 

Total retail sales for the period 
amounted to 7,824 units, represent- 
ing the best June sales since 1937, 
Pratt disclosed. 


Willys Deliveries 
Of 740 Models Top | 
°39 Total by 131% 





TOLEDO.Domestic sales of | ‘ 


Willys passenger cars and trucks 
in the United States to the end of 
June totaled 24,305 units since the 
present line was announced, ac- 
cording to Joseph W. Frazer, presi- 
dent of Willys-Overland Motors, 
Inc. 

“This volume represents an in- 
crease of 131.7 percent over the 
similar months of the 1939 model 
year, and, up to this time our do- 
mestic sales are 107.6 percent 
ahead of those for the entire pre- 
ceding model year.” 
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n on Double-Decker Transports 


Poag, assistant 


June totaled 7,277 cars to gain ap- 
proximately 48 percent over the | 
4,929 cars sold during this period 
last year, according to D. E. 
Ralston, Oldsmobile’s general sales- | 
manager. 


“During June, Oldsmobile deal- 
ers sold at retail 18,086 cars for an 
increase of 44 percent over the 12,- 
573 cars sold during June of last 
year,” Ralston stated. “Sales for 
the first six months of this year 
reached 104,257 cars to gain 42 per- 
cent over the 73,376 Oldsmobiles | 
sold during the first half of last 
year,” he added. 

“Oldsmobile production for the 
first half of this year was likewise 
far ahead of last year’s figures with 
a total of 114,079 cars. This is an 
increase of 33 percent over tire 85,- 
790 cars built during this period 
last year. 

Ralston also stated that reports | 
from dealers in all parts of the ' 
country revealed a strong demand 
for used cars. 


Chevrolet Sales | 
In June Exceed 


1939 by 35.6% 


DETROIT. — William E. Holler, 
Chevrolet general sales manager, 
announces retail sales in June 
totaled 102,615 passenger cars and 
trucks, a gain of 35.6 percent over | 
June, 1939. 

In the final 10-day period, Chev- | 
rolet dealers retailed 40,435 new | 
ears and trucks, a 36.6 percent in- 
crease over the same period last 
year and a 14.9 percent gain over 
the figure reported for the second 
10 days in June this year. 

Increases were also registered in 
used car sales, he said, a total of 
214,970 units being sold during the | 
month. This represents a 40.1 per- 
cent gain over June, 1939. 

In the final 10-day period, 94,696 | 
used cars were sold at retail, a/| 
figure 45 percent ahead of the pre- | 
ceding 10 days and 59.5 percent | 
greater than the same period last 
year. 











| 


' — 
' 


Buick Assembles 
4,000,000th Unit: 
Record Output 


FLINT. — The 4,000,000th Buick 
passenger car rolled off the fina) 
assembly line in Flint last week} 
signalizing the highest continuow 
production in the history of thi 
division of General Motors and ; 
record-breaking total for the 194 
model season. 


The milestone car was built fow! 
years and 36 days after the 3,00, 
000th was produced, registering ar) 
average production since 1936 of ; 
quarter of a million cars annuall 
and representing the shortest pe 
riod in which this volume has bee 
turned out by this manufacturer 

It took nearly 20 years to manv. 
facture the first million Buick; 
That total was reached in March 


| 1923, at a time when the industr) 


was expanding its facilities to mee’ 
a rapidly increasing public deman(! 
Former peak Buick production 0} 
curred in 1926 and 1927, the previ! 
ous high of 250,116 units having 
been produced in the latter mod 
year. The second millionth ca 
came off the assembly line in No 
vember of that year and the nex 
million took eight and a half year’ 
until May 25, 1936. 
Buick number 4,000,000 marke 
the conclusion of the best si 
months production in the com 
pany’s records, it was announce 
by Harlow H. Curtice, presiden' 
who said that since the first 0 
the year output has averaged 27,87 
cars a month and has exceede 
the volume of the best previow 
corresponding months. 


De Soto Dealers | 
Break Delivery | 


Records in Jun¢ 


DETROIT.—Smashing all prev 
ous sales records, De Soto dealer 
during the week of June 29 set ne 
all-time highs for both total new! 
car and used-car deliveries, accoré 
ing to L. G. Peed, vice-president « 
De Soto. 

Combined De Soto and Plymout! 

liveries were 40 percent greate’ 
than any previous week in his} 
tory, he said. These records clime 
a 30-day period in which sever! 
new peaks have been reached. 

On June 1 De Soto sales set 
new record, and in addition dealer} 
reported the best used car wee!) 
in compeny history. 


Lippa:-d Elected 
As President of | 
Federal Truck 


DETROIT. -T. R. Lippard wai 
elected president and general mat: 
ager, as well as a director of Fet) 
eral Motor Truck Co. at a meetini) 
of the board list week. He succeed) 
R. W. Ruddon, resigned. | 

Lippard joined the Federal or 
ganization la.:t fall as vice-pres} 
dent in charge of sales and eng! 
neering. He has been _ identifie‘ 
with the motor truck industry fo’ 
more than 28 years, and for 
number of yeai's was president 
Stewart Motor Corp. 











AS THE 4,000,000TH BUICK rolled off the assembly line in Flint, compan 


executives and civic ' 
event. It signalized the highest continue 
record-breaking volume for the current 


leaving the production line as Ralph FE. 


commerce, congratulates Harlow H. Cu 
the photo include O. W. Young, genera 
stader, general sales manager, at the le 
engineer and Fred Hoelzle, superintende 


leaders joined wit 


h Buick workmen. in celebrating tht 


»us production in Buick history and 
season. Photo shows the milestone ca! 
Gault, president of Flint chamber 0! 
rtice, Buick president, left. Others it 
| manufacturing ™ Mager, W. Fe yyul 
ft of the car, and :'. A. Chayne, chie! 
nt of final assembl,,, right. 
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Wage-Hour Data 
UE to the publication of con- 
flicting interpretations of the 
application of Wage-Hour law to 
the automobile dealer, Charles 
Bishop, attorney for National Auto- 
mobile Dealers Assn., has issued a 


bulletin summarizing all rulings | 


that have been issued to date. 
This bulletin is designed to 
provide the dealer with as com- 
plete a picture of his position 
under the laws as can be ob- 
tained prior to court interpreta- 
tion. Using this as a guide, the 
dealer should disregard all pre- 
yious communications in de- 
termining his obligations in re- 
lation to the law. 

* 


* * 


Early Test Needed 

INCE the rulings contained in 

this latest bulletin are in them- 
selves subject to revision by later 
rulings of the court, I cannot help 
put feel that W. A. (Cap) William- 
son, new president of ATAM, and 
manager of the Texas dealer as- 
sociation, is right in insisting that 
an early court test is essential in 
clearing up important points which 
are still in doubt. 

x 

Meanwhile, it is advisable for 
dealers either to actually place 
their operations on a status of 
compliance with the law, or to 
operate in such way as to pro- 
vide themselves with reserves in 
event that a later court ruling 
should require their compliance 
on a retroactive basis. It has 
been indicated in past claims 
filed against dealers that should 
these claims be made to stick, 
many dealers would find their 
present reserves sorely put to 
satisfy them. 

* * * 

ISHOP’S latest bulletin 

follows: 

“Whether or not the Wage and 
Hour Law applies to an automo- 
bile distributor or dealer depends 
primarily on the interpretation of 
the clause exempting from _ the 
provisions in the Act ‘any em- 
ploye engaged in any retail or 


* * 


is as 


| service establishment, the greater 
+ part of whose selling or servicing 


is in intrastate commerce.’ 

“The Wage and Hour division is- 
sued three releases in April and 
May, under which they feel any 
distributor or dealer can definitely 
determine whether any or all of 
his employes are subject to the Act. 


“Field agents are now checking 
dealers throughout the country. 
Each dealer must determine 
whether any of his employes are 
subject to the Act. It must be 
borne in mind that the following 
guide merely represents the Wage 
and Hour division’s position which 
may be changed by the courts. The 
following are the steps which must 


- taken to make that determina- 
ion: 


* * & 


Sales 


2 He (the dealer) must determine 
rst how many ‘establishments’ he 
Operates. 


4) Separate buildings are separate 

establishments. 

A used car lot is a se 3 

parate es- 

tablishment. 

Departments within a building 

a Separate establishments if 
ey are physically separated, 

One from the other. 

A parts department which is 

in a separate room from the 

other departments is a separate 

establishment. 

A parts department which is 


b) 


c) 


d) 


e 


Separated from the rest of the | 
€partments by a wire screen, | 


_ which can be locked off, is 
M9) me nerate establishment. 
the a dealer must then analyze 
pacer of each establishment to 
ine whether more ‘ F 
Percent re than 50 
i : ; 
et are retail sales. 
Sante Include sales of automobiles, 
divia, accessories, etc. to in- 
uals for private or family 


use, . 
The following types of sales 


eaters boll ins ee 


By William C. Callahan 


of the sales in that estab- | 
Retail | 








may not be considered retail sales: 
a) Automobiles to dealers for re- 
sale. 
Automobiles to commercial es- 
tablishments for business. or 
industrial use. 
Parts and accessories to deal- 
ers, garages and fleet accounts 
for purposes of re-sale, repair 
or replacement. 
Trucks, tractors and _ trailers 
to industrial and business con- 
cerns. 
e) Fleet sales. 
“3) He must then determine 
whether more than 50 percent of 
the total sales of each establish- 
ment are made within the state. 
“In each establishment in which 
more than 50 percent of the sales 
are at retail and in which more 
than 50 percent of the sales are 
made within the state, the em- 
ployes in that establishment are 
exempt under the Act. 
“In each establishment in which 
more than 50 percent of the sales 
are retail sales, but in which more 
than 50 percent are sold outside 
the state, the employes in that 
establishment are subject to the 
Act. 
“In each establishment in which 
more than 50 percent of the total 
sales are of a non-retail or whole- 
sale character, the employes in 
that establishment are subject to 
the Act, regardless of whether 
more than 50 percent of the sales 
are made within the state or out- 
side the state. 
* 


b) 


~ 


c 


d 


~ 
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Service 
“1) The dealer must determine how 


many service establishments he 
operates. 


a) If a _ distributor operates a 
warehouse in which he has 
employes to make the cars 
ready to be sold at wholesale, 
those employes are subject to 
the Act. 


If the same distributor also 
operates a service department 
for servicing customer’s cars, 
the employes in that depart- 
ment are exempt. 

“2) The employes in a retail deal- 
ers service department are ez- 
empt. (Subject to the single quali- 
fication below). 

“3) The employes in a garage or 
in the service department of a 
distributor or dealer in which 
more than 50 percent of the total 
dollar volume of service is done 
on vehicles used by transportation 
or hauling companies, or on ve- 
hicles owned by commercial con- 
cerns, are subject to the Act. 
(Throughout all of the statements 
of the Wage and Hour division, 
service establishments have been 
compared to retail establishments. 
The Administrator has not spe- 
cifically stated that the employes 
in a service department are ex- 
empt only if more than 50 percent 
of the total service is rendered to 
private individuals, but that con- 
clusion necessarily follows from 
a close study of the various re- 
leases). 


b 


= 





* * 


Particular Employes 


“After a dealer has decided how 
many establishments he operates, 
and that all or some of his estab- 
lishments are under the law, it 
|does not mean that all of the em- 
|ployes are subject to the law. Re- 
tail salesmen are exempt. The fol- 


* 





manager, service manager and used 
|car department manager. 


|“The following qualifications for 
| exemption must apply to the 
above: 
“1) Must be paid at least $30 per 
week. 
“2) Must not do substantial 
amount of the same work as 


the employes in his department. 

“3) Must have some control over 
hiring, firing, promotion or de- 
motion.” 


Automotive News’ Almanac, published 
once a year, is considered THE refer- 
nce book wherever automotive infor- 
mation is desired 


54 Assn. Heads 
From 23 States 


Now Members 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Meeting in business 
session following the midsummer 
conference in the Edgewater Beach 
hotel here, the 
Automotive Trade 
Assn. Managers 
voted in W. A. 
(Cap) Williamson 
as 1940-41 presi- 





lowing types of employes are 
usually exempt: Sales manager, 
parts department manager, oflice | 


dent, Tod Bates 
as vice - president 
and Sam Shapiro 
assecretary- 
treasurer. 

Williamson, who 
is vice - president 
and general man- 
ager of Texas 
Automotive Dealers Assn., with 
headquarters in San Antonio, suc- 
ceeds John E. Raine, manager of 
Automotive Trade Assn. of Mary- 
land. 

Bates, who is general manager 
of Motor Car Dealers Assn. of San 
Francisco, replaces Ralph Ebbert, 
manager of Brooklyn and Long 
Island Motor Vehicle Dealers Assn. 
Ebbert was re-elected to the board 
and H. M. Whisman, general man- 
ager of Minnesota Automobile 
Dealers Assn., Minneapolis, added 
as a director. 

Of the three officers, Shapiro, 
general manager of the Chicago 
Automobile Trade Assn., was chosen 
to succeed himself. 

The choice of Williamson as 
president was declared to be a 
tribute to his activities in behalf 
of the managers’ group, including 





Cap Williamson 





Tod Bates Sam Shapiro 
chairmanship of the wage-hour law 
committee of nine. Shortly before 
the election of Williamson to head 
the association managers, his com- 
mittee was given a vote of con- 
fidence in open meeting and with 
it a pledge to stand unitedly behind 
its program on the wage-hour law 
controversy. 

Membership in the organization, 
it was announced, now stands at 
54, of whom 47 are active and seven 
honorary members. The roster now 
contains managers representing 23 
state, 27 local and one Canadian 
association, along with National 
Automobile Dealers Assn. and Au- 
tomobile Manufacturers Assn. Sev- 
eral members head both the state 
and local associations in their 
commonwealths. 

Delivered too late to report in 
AUTOMOTIVE News’ last issue was the 
address by Pyke Johnson, execu- 
tive vice-president of AMA. High- 
lights of this featured talk on the 
final day of the convention were 
a suggestion that factories and 
dealers co-operate and co-ordinate 
closely, and pleas for greater free- 


Williamson 








to Head ATAM 








HERE ARE THE JUDGES in the Ford Good Driver League, 
the Court of Peace at the New York World’s Fair to mark out the 
the skill tests the week of Aug. 26, when the 48 state winners will compete for 


national 
Assn. of 
Boy; Prof. 
Pennsylvania State College; 
can Automobile Assn.; and 


—. Left to right, 
f 


r. F. R. 





uis R. Morony 
otor Vehicle Administrators; Elmer 


Amos E. Neyhart, administrative head of Institu 
Noffsinger, educational consultant, 


Ray W. Sherman, author 


as they met in 
course for 


executive director of American 
ublisher, American 
e of Public Safety, 
Ameri- 
of “How to Become a 


P. Grierson, 


Skilled Driver.” State elimination contests are now under way with thousands 


of boys competing for a share in the 
sponsors wi 


$30,000 prize list. State winners and their 
be guests of Ford Motor Co. at the World’s Fair for five days 


during the week of Aug. 26 when finals will be held. 


Stress Put on Cooperation 
Between Salesmen, Dealers 


Special to Automotive News 

CANTON, O.—The need for more 
co-operation between dealer and 
salesmen groups was emphasized 
at a meeting of Stark County Au- 
tomobile Dealers Assn. at the 
Courtland hotel here. 

The great part which salesmen 


Maryland Dealers 
To Open Annual 


Convention Today 


BEDFORD SPRINGS, Pa.—An- 
nual convention of Maryland Auto- 
mobile Trade Assn. will open here 
today (July 8) and continue 
through Tuesday. 

Scheduled speakers for the regu 
lar convention sessions’ include 
Walter Blanchard and Charles 
Bishop, of National Automobile 
Dealers Assn.; Richard Powell, of 
Studebaker Corp.; L. G. Peed, vice- 
president of De Soto; James Dal- 
ton, editor of Motor, and Harry O. 
Levin, of Maryland tax commission. 

Banquet speaker will be Millard 
Bennett, vice-president of Browne- 
Vinters Co., New York, with 
“America Yesterday and Today” as 
his topic. On the lighter side of the 
speaking program will be “Sen- 
ator’ Edward Ford, of Michigan, 
humorist and after-dinner speaker. 


dom of the highways to trucks, 
modernizing and extension of main 
and feeder highways to take care 
of the exigencies of present day 
traffic and the rearmament pro- 
gram, and utilization of the highly 
specialized automotive industry in 


the production of equipment for | 


which it is best suited without 
disruption of its facilities in build- 
ing what he termed “unrelated 
lines.” 


Johnson also urged that prices 


be kept “within bounds” during 
the period of rearmament so as to 
maintain the goodwill of motor car 
buyers. 

He made it clear that, under the 
law, groups of manufacturers may 
no longer be permitted to “talx 
with groups of dealers.” 





Pete Wemhoff's Fourth Dimension 
offers news of automotive advertising. 





A RECORD-BREAKING shipment of 34 airport coaches has just been de- 
livered by Cadillac-LaSalle to transfer companies in New York, Chicago and 
| Buffalo. Mounted on a Cadillac Seventy-five chassis with special frame to afford 
la 204-inch wheelbase, each coach has a passenger capacity of 12. New is a two- 
tone interior styling to conform with the trim of aircraft cabins. 





play in keeping the “doors of the 
nation open” was stressed by J. 
Edgar Matthias, of Fort Worth, 
Tex., principal speaker at the meet- 
ing and winner of the All-American 
contest in retail selling of cars on 
two occasions. 

“No dealer on earth can make 
money without the  salesman’s 
co-operation,” Matthias declared. 
And one man is as good a sales- 
man as another, once he gets hold 
of himself and builds up a spirit 
of co-operation with his dealer and 
his fellow salesmen. 


“No one’s ability will register 
higher than his loyalty to those 
with whom he works. It is because 
of a lack of this spirit of co-opera- 
tion that today one person in the 
automobile business makes money, 
two break even and 22 lose over a 
10-year period,” the speaker said. 


Desire, not knowledge, makes a 
salesman and it is what a person 
does with what he knows, however 
small that may be, that counts, 
Matthias pointed out. He called 
desire the “foundation of ll 
achievements.” 

“You have to want to be a sales- 
man more than anything else. You 
must have confidence in your own 
ability and cease fearing your 
competitors. And always remember 
that there is no level in salesman- 
ship; you are either going upward 
or downward,” Matthias explained. 

Dealers and salesmen in attend- 
ance engaged in an informal dis- 
cussion following the address and 
agreed to make immediate plans 
for co-operation in the Stark 
county district. 


Device for Use 
Of Exhaust Gas 
Sought in Suit 


ATLANTA. — (UTPS) — Suit 
brought by Motor Power, Inc., At- 
lanta, to obtain a permanent re- 
ceivership of an automobile owned 
by George L. Pratt, Atlanta chem- 
ical engineer, brings to light a 
device which it is claimed would 
increase the efficiency of an auto- 
mobile or airplane. 

Principle of the device is utiliza- 
tion of the combustible gases from 
the exhaust of an engine, at pres- 
ent wasted, which are brought back 


| into the motor, mixed with the gas- 
|oline vapor, and re-exploded in the 
| motor. 


Motor Power, Inc., in its com- 


plaint, charges that Pratt agreed to 
turn the device 


over to it for 
manufacture, but, instead has held 
it off the market for several years. 
It is suing Pratt for damages in 
the amount of $10,000,000, and has 
secured a temporary receivership 
upon Pratt’s car, which is the only 
one in existence equipped with the 
device. 


Pratt, on the hand, claims that 
he has withheld the device from 
the market because it is not yet 
“fool-proof”; that he has made 
several improvements upon the de- 
vice, and that he does not wish 
to release it until it is as near per- 
fect as possible. 





W. Va. Clamps Ba 


State Court Refuses Writ 
To Truckers, Dealer Groups 


Special to Automotive News 
CHARLESTON, W. Va.—Legisla- 
tion outlawing operation of double- 
decker automobile transports on 
West Virginia highways became 
effective July 1 following refusal 
of the state supreme court to 
grant a plea of five trucking firms 
and the West Virginia Automobile 
Dealers Assn. for a temporary in- 
junction restraining enforcement. 


Circuit Judge Julian F. Bou- 
chelle had also refused to issue a 
restraining injunction in a ruling 
handed down here June 28, but 
still had pending before him a 
petition for a permanent injunc- 
tion which, it was reported, would 
not be passed upon until testimony 
was heard. 


Trucking firm petitioners against 
the law, which was passed by the 
1939 West Virginia legislature to 
become effective July 1, were 
Darnall Trucking Co., Inc., Buck- 


Chrysler Dealers’ 
Sales Set New 


Records in June 


DETROIT. Retail deliveries 
of Chrysler and Plymouth cars by 
Chrysler dealers set an all-time 
record in the week that ended 
June 29, according to Charles L. 
Jacobson, vice-president and gen- 
eral sales manager, Chrysler Sales 
division. 

That Chrysler dealers’ new high 
point should come in the last week 
in June is in itself extraordinary. 
The history of the industry shows 
that April is generally the peak of 
the sales curves, with a drop of 
approximately 10 percent in May 
and another 10 percent in June. 
Chrysler dealers’ sales, however, 
have set records all through June. 
The third week in this month set 
an all-time high for June Chrysler 
deliveries only to be greatly ex- 
ceeded by the final week. 

Chrysler deliveries for the week 
ended June 29 were 22 percent 
over the preceding week, while 
Plymouth deliveries by Chrysler 
dealers were up 55 percent. Chrys- 
ler deliveries advanced 50 percent 
and Plymouth deliveries by Chrys- 
ler dealers 84 percent over the 
corresponding week of 1939. 

June was the biggest June in the 
history of the Chrysler Sales divi- 
sion in the matter of Chrysler cars 
delivered at retail also, and was 
the second biggest month in the 
current model year, being exceeded 
only by April, the all-time peak 
month in this company’s history. 


Olds Appoints Alses 
As Chief Inspector 

LANSING.—Appointment of John 
S. Alses to the position of chief in- 
spector of Olds Motor Works is an- 
nounced by C. L. McCuen, general 
manager. 

Alses assumes his new duties 
immediately and succeeds K. C. 
Plasterer, who in the future will 
handle special assignments, re- 
porting directly to McCuen. 








|hannon, W. Va.; Contract Cartage 


Co., Pontiac, Mich.; Gate City 
Transport Co., Detroit; J. W. 
Propst jr., Inc., Concord, N. C.,, 


and White Star Transit Co., De- 
troit. 

It was contended by the truck- 
ing firms that the law is dis- 
criminatory against them in that 
it permits use of such trucks for 
construction and maintenance of 
roads and for development of 
power, coal, oil, gas and other 
minerals and for agricultural pur- 
poses. They also claimed the law 
interferes with interstate com- 
merce and would serve no useful 
purpose. 

The plaintiff trucking firms 
pointed out that enforcement of 
the statute might cause them to 
lose their ICC operating rights be- 
cause of failure to render service. 
They claimed to have investments 
exceeding $400,000 in the automo- 
bile transport business and to have 
grossed $750,000 last year. Opera- 
tion of one-level carriers, they as- 
serted, would not be economical. 

West Virginia Automobile Deal- 
ers Assn. pointed out that enforce- 
ment of the law will increase the 
cost of delivery of new vehicles 
and that, resultantly, some dealers 
with small finances might be 
forced out of business. They 
charged the law represents an un- 
lawful exercise of police power by 
the state. 

Indication of the source of sup- 
port for the new law came from 
the appearance of the West Vir- 
ginia Railroad Assn. in opposition 
to the granting of an injunction to 
restrain enforcement. This group 
contended that the questions 
raised had been settled earlier this 
year when the United States su- 
preme court ruled in a Pennsyl- 
vania case that a state had power 
to enforce such legislation. 

Attorney General Clarence 
Meadows appeared for himself, for 
Road Commissioner Burr H. Simp- 
son and for public safety depart- 
ment, Superintendent C. C. Tall- 
man, against whom the injunctive 
action was directed. 


Dodge Dealers’ 
Sales in June 
Best Since 1927 


DETROIT.—Retail deliveries by 
Dodge dealers during the week 
ending June 22 were the largest for 
any June week since 1937, accord- 
ing to Forest H. Akers, vice-presi- 
dent and director of sales. 

Dodge dealers’ sales so far re- 





| ported for the first three weeks of 


June 1940 show an increase of 
24.5 percent over the same period 
of 1939. During the same first three 
weeks of June, the Dodge dealer 
organization is reported to have 
sold used vehicles at the rate of 
64,000 a month, which is an in- 
crease of 32.07 percent over the 
same period of last year. 





To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


BECAUSE the Fairbanks Motor Co., Fairbanks, Alaska, sponsored Minook 
Motschman, center, in the competition which resulted in her selection as Miss 
Alaska for 1910, it was only natural that she should stop in Detroit, on the 
tour to which this honor entitled her, and see how automobiles are made. She 


and her traveling companion, 


Miss Nome, 


(Margaret Scott) were conducted 


through the Chevrolet gear and axle plant by Clifford Halsey. 


* 
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DODGE OFFICIALDOM fete Safety Patrol boys of the Hamtramck (Mich.) 
schools before the boys left on their annual trip to Washington. The annual trip 
is sponsored by Dodge truck. Left to right, standing, J. W. Hutchins, Dodge as- 


sistant genera 
nurse; F. 


sales manager; Mrs. Helen Koltonski, Hamtramck high school 
J. Timmens, Dodge general sales manager and 


E. J. Poag, assistant 


general sales manager. Seated, in the center, is Forest H. Akers, Dodge vice- 
president, and to his right, Sergt. Neil Newman, of Hamtramck police depart- 
ment, in charge of the boys’ trip to Washington. The boys making the trip are 
selected for special merit in safety and civic activity. 


Oldsmobile Sales in June 
Exceed 1939 by 44 Percent 


LANSING.—Sales of Oldsmobile 
sixes and eights continued _ to 
show a trend that has been main- 
tained throughout the 1940 model 
year and for the last 10 days of 


Plymouth Sales 
Set All-Time High 


As June Closes 


DETROIT.—For the week end- 
ing June 29, Plymouth sales of 
commercial cars and passenger ve- 
hicles reached an all-time high in 
the company’s 12-year history, it 
is announced by D. S. Eddins, 
president. 

During this one-week period, 
more than 19,000 new Plymouth 
passenger and commercial units 
were delivered at retail by dealers 
throughout the country, Eddins 
announced. Sales reports to the 
factory during the past four weeks 
have shown a strong upturn, he 
pointed out, and for four succes- 
sive weeks total sales have ex- 
ceeded the previous week as well 
as running considerably ahead of 
the corresponding periods a year 
ago. 

The new high of more than 19,000 
sales in one week’s time this year 
compares with 8,956 deliveries in 
the same period of 1939, and is the 
largest single week since June 27, 
1936, when Plymouth established its 
previous record for new car sales. 


Hudson’s Sales 
Continue Gains; 


Up 57% in June 


DETROIT.—Retail sales of new 
Hudson cars continued to show 
strong seasonal gains with an in- 
crease of 57 percent for June com- 
pared with the same month a year 
ago, it is reported by George H. 
Pratt, general sales manager. 

Total retail sales for the period 
amounted to 7,824 units, represent- 
ing the best June sales since 1937, 
Pratt disclosed. 


Willys Deliveries 
Of 40 Models Top 





°39 Total by 131% 


TOLEDO. Domestic sales of 
Willys passenger cars and trucks 
in the United States to the end of 
June totaled 24,305 units since the 
present line was announced, ac- 
cording to Joseph W. Frazer, presi- 
dent of Willys-Overland Motors, 
Inc. 

“This represents an in- 
crease of 131.7 percent over the 
similar months of the 1939 model 
year, and, up to this time our do- 
mestic sales are 107.6 percent 
ahead of those for the entire pre- 
ceding model year.” 


volume 


June totaled 7,277 cars to gain ap- 
proximately 48 percent over the 
4,929 cars sold during this period 
last year, according to D. E. 
Ralston, Oldsmobile’s general sales- 
manager. 


“During June, Oldsmobile deal- 
ers sold at retail 18,086 cars for an 
increase of 44 percent over the 12,- 
573 cars sold during June of last 
year,” Ralston stated. “Sales for 
the first six months of this year 
reached 104,257 cars to gain 42 per- 
cent over the 73,376 Oldsmobiles 
sold during the Arst half of last 
year,” he added. 

“Oldsmobile production for the 
first half of this year was likewise 
far ahead of last year’s — with 
a total of 114,079 cars. is is an 
increase of 33 percent over tie 85,- 
790 cars built during this period 
last year. : 
Ralston also stated that repors 
from dealers in all parts of the 
country revealed a strong demand 
for used cars. 


Chevrolet Sales 
In June Exceed 


1939 by 35.6% 


DETROIT. — William E. Holler, 
Chevrolet general sales manager, 
announces retail sales in June 
totaled 102,615 passenger cars and 
trucks, a gain of 35.6 percent over 
June, 1939. 

In the final 10-day period, Chev- 
rolet dealers retailed 40,435 new 
cars and trucks, a 36.6 percent in- 
crease over the same period last 
year and a 14.9 percent gain over 


the figure reported for the second | 


10 days in June this year. 


used car sales, he said, a total of 
214,970 units being sold during the 


month. This represents a 40.1 per-| ganization la 


cent gain over June, 1939. 

In the final 10-day period, 94,696 
used cars were sold at retail, a 
figure 45 percent ahead of the pre- 
ceding 10 days and 59.5 percent 
greater than the same period last | 
year. 





AS THE 4,000,000TH BUICK rolled off the assembly li 
leaders joined with 
event. It signalized the highest continuous production in 


executives and civic 


record-breaking volume for the current 


| 


n on Double-Decker Transports 


® 


Buick Assembles 
4,000,000th Unit; 
Record Output 


FLINT. — The 4,000,000th Buic; 
passenger car rolled off the fing 
assembly line in Flint last week| 
| signalizing the highest continuouy) 
|production in the history of thi 
division of General Motors and , 
record-breaking total for the 194 
model season. 


The milestone car was built fow 
years and 36 days after the 3,000, 
000th was produced, registering a) 
average production since 1936 of ,; 
quarter of a million cars annual; 
and representing the shortest pe. 
riod in which this volume has beer 
turned out by this manufacture 


It took nearly 20 years to many. 
facture the first million Buick; 
That total was reached in March 


was expanding its facilities to mee} 
a rapidly increasing public demané| 
Former peak Buick production o&. 
curred in 1926 and 1927, the previ. 
ous high of 250,116 units havin 
been produced in the latter mo& 
year. The second millionth cy 
came off the assembly line in No 
vember of that year and the ne 
million took eight and a half year 
until May 25, 1936. 


Buick number 4,000,000 marke 
the conclusion of the best sij 
months production in the com 
pany’s records, it was announce? 
by Harlow H. Curtice, president 
who said that since the first of 
the year output has averaged 27,83) 
cars a month and has exceedej 
the volume of the best previou! 
corresponding months. ' 


De Soto Dealers 
Break Delivery 


Records in Jun 


DETROIT.—Smashing all prev 
ous sales records, De Soto deale 
during the week of June 29 set ne 
all-time highs for both total new 
car and used-car deliveries, accoré 
ing to L. G. Peed, vice-president 0’ 
De Soto. i 


Combined De Soto and Plymout! 
Geliveries were 40 percent greate} 
than any previous week in his| 
tory, he said. These records clima! 
a 36-day period in which sever:| 
new neaks have been reached. 

On June 1 De Soto sales set / 
new revord, and in addition dealer) 
reportea the best used car wee! 
in compeny history. 


Li | 













EER Reem 


| ppa ‘d Elected 
As President of 
| Federal Truck 


| DETROIT._-T. R. Lippard wa 


| elected president and general mar: 
| ager, as well as a director of Fei: 
eral Motor Ttuck Co. at a meetin: 


Increases were also registered in | of the board kist week. He succeed: 


R. W. Ruddor. , resigned. 

Lippard joined the Federal ot 
; st fall as vice-pres! 
dent in charge of sales and eng!) 
neering. He has been identifie 


with the motoi. truck industry fo: 
more than 28; years, and for 
number of yeai-; was president (| 
Stewart Motor Corp. 


' 


in Flint, comp2? 
in celebrating th 
Buick history ané’ 
Ys the milestone © 


‘ 
Buick workmes . 


season. Photo sho 


leaving the production line as Ralph E. Gault, president he card 
sansaneoien, <aaauaneaiee Harlow H. Curtice, Buick presiap! Flint chasebes it 
the photo include O. W. Young, general manufacturing mj¢"t, left. a 3 Hut 
stader, general sales manager, at. the left of the car, and imager, W. ‘ chie 
engineer and Fred Hoelzle, superintendent final assembly ° — 


1923, at a time when the industr/ 
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Wage-Hour Data 


UE to the publication of con- 

flicting interpretations of the 
application of Wage-Hour law to 
the automobile dealer, Charles 
Bishop, attorney for National Auto- 
mobile Dealers Assn., has issued a 
pulletin summarizing all rulings 
that have been issued to date. 

This bulletin is designed to 
provide the dealer with as com- 


plete a picture of his position | 


under the laws as can be ob- 
tained prior to court interpreta- 
tion. Using this as a guide, the 
dealer should disregard all pre- 
vious communications in de- 
termining his obligations in re- 
lation to the law. 


* * 


Early Test Needed 

INCE the rulings contained in 

this latest bulletin are in them- 
selves subject to revision by later 
rulings of the court, I cannot help 
but feel that W. A. (Cap) William- 
son, new president of ATAM, and 
manager of the Texas dealer as- 
sociation, is right in insisting that 
an early court test is essential in 
clearing up important points which 
are still in doubt. 

ok 

Meanwhile, it is advisable for 
dealers either to actually place 
their operations on a status of 
compliance with the law, or to 
operate in such way as to pro- 
vide themselves with reserves in 
event that a later court ruling 
should require their compliance 
on a retroactive basis. It has 
been indicated in past claims 
filed against dealers that should 
these claims be made to stick, 
many dealers would find their 
present reserves sorely put to 
satisfy them. 


ee yD 


ISHOP’S latest bulletin 

follows: 

“Whether or not the Wage and 
Hour Law applies to an automo- 
bile distributor or dealer depends 
primarily on the interpretation of 
the clause exempting from _ the 
provisions in the Act ‘any em- 
ploye engaged in any retail or 
service establishment, the greater 
part of whose selling or servicing 
is in intrastate commerce.’ 

“The Wage and Hour division is- 
sued three releases in April and 
May, under which they feel any 
distributor or dealer can definitely 
determine whether any or all of 
his employes are subject to the Act. 


“Field agents are now checking 
dealers throughout the country. 
Each dealer must determine 
whether any of his employes are 
subject to the Act. It must be 
borne in mind that the following 
guide merely represents the Wage 
and Hour division’s position which 
may be changed by the courts. The 
following are the steps which must 


os taken to make that determina- 
ion: 


* 


* * 


is as 


* x 


Sales : 


“l) He (the dealer) must determine 
first how many ‘establishments’ he 
operates. 


a) Separate buildings are separate 
establishments. 


A used car lot is a separate es- 
tablishment. 

Departments within a building 
are separate establishments if 
they are physically separated, 
one from the other. 


b) 


c 


In a separate room from the 
other departments is a separate 
establishment. 
A parts department which is 
Separated from the rest of the 
departments by a wire screen, 
and which can be locked off, is 
4 separate establishment. 
the ee must then analyze 
Seaseie oO each establishment to 
cuenae : whether more than 
ane a the Sales in that estab- 
a ment are retail sales. Retail 
ae include Sales of automobiles, 
Hin etc., to in- 
cae 7" Ss for private or family 
he following types of sales 


e 


“9) 


50 


eaters toll me.. 


By William C. Callahan 


A parts department which is | 





may not be considered retail sales: 
a) Automobiles to dealers for re- 


sale. 
b) Automobiles to commercial es- 
tablishments for business or 


industrial use. 
Parts and accessories to deal- 
ers, garages and fleet accounts 
for purposes of re-sale, repair 
or replacement. 
Trucks, tractors and trailers 
to industrial and business con- 
cerns. 
e) Fleet sales. 
“3) He must then determine 
whether more than 50 percent of 
the total sales of each establish- 
ment are made within the state. 
“In each establishment in which 
more than 50 percent of the sales 
are at retail and in which more 
than 50 percent of the sales are 
made within the state, the em- 
ployes in that establishment are 
exempt under the Act. 
“In each establishment in which 
more than 50 percent of the sales 
are retail sales, but in which more 
than 50 percent are sold outside 
the state, the employes in that 
establishment are subject to the 
Act. 
“In each establishment in which 
more than 50 percent of the total 
sales are of a non-retail or whole- 
sale character, the employes in 
that establishment are subject to 
the Act, regardless of whether 
more than 50 percent of the sales 
are made within the state or out- 
side the state. 
* 


~ 


c 





d) 


. 


Service 


“1) The dealer must determine how 
many service establishments he 
operates. 


a) If a _ distributor 
warehouse in which he has 
employes to make the cars 
ready to be sold at wholesale, 
those employes are subiect to 
the Act. 


If the same distributor also 
operates a service department 
for servicing customer’s cars, 
the employes in that depart- 
ment are exempt. 

“2) The employes in a retail deal- 
ers service department are ex- 
empt. (Subject to the single quali- 
fication below). 

“3) The employes in a garage or 
in the service department of a 
distributor or dealer in which 
more than 50 percent of the total 
dollar volume of service is done 
on vehicles used by transportation 
or hauling companies, or on ve- 
hicles owned by commercial con- 
cerns, are subject to the Act. 
(Throughout all of the statements 
of the Wage and Hour division, 
service establishments have been 
compared to retail establishments. 
The Administrator has not spe- 
cifically stated that the employes 
in a service department are ex- 
empt only if more than 50 percent 
of the total service is rendered to 
private individuals, but that con- 
clusion necessarily follows from 
a close study of the various re- 
leases). 


operates a 


* * 


Particular Employes 


“After a dealer has decided how 
|many establishments he operates, 
|and that all or some of his estab- 
lishments are under the law, it 
does not mean that all of the em- 
ployes are subject to the law. Re- 
tail salesmen are exempt. The fol- 


* 











‘lowing types of employes are | 
usually exempt: Sales manager, | 
parts department manager, oflice | 


| manager, service manager and used 


|car department manager. 


for 


i“The following qualifications 
exemption must apply to the| 
above: 

“1) Must be paid at least $30 per 
week. 

“2) Must not do substantial 
amount of the same work as 
the employes in his department. 

‘3) Must have some control over 
hiring, firing, promotion or de- 


motion 


Almanac, published 
idered THE refer- 
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Williamson to Head ATA 


54 Assn. Heads 
From 23 States 


Now Members 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Meeting in business 
session following the midsummer 
conference in the Edgewater Beach 
hotel here, the 
Automotive Trade 
Assn. Managers 
voted in W. A. 
(Cap) Williamson 
as 1940-41 presi- 
dent, Tod Bates 
as vice - president 
and Sam Shapiro 
as secretary- 
treasurer. 

Williamson, who 
is vice - president 
and general man- 
ager of Texas 
Automotive Dealers Assn., with 
headquarters in San Antonio, suc- 
ceeds John E. Raine, manager of 
Automotive Trade Assn. of Mary- 
land. 

Bates, who is general manager 
of Motor Car Dealers Assn. of San 
Francisco, replaces Ralph Ebbert, 
manager of Brooklyn and Long 
Island Motor Vehicle Dealers Assn. 
Ebbert was re-elected to the board 
and H. M. Whisman, general man- 
ager of Minnesota Automobile 
Dealers Assn., Minneapolis, added 
as a director. 

Of the three officers, Shapiro, 
general manager of the Chicago 
Automobile Trade Assn., was chosen 
to succeed himself. 

The choice of Williamson as 
president was declared to be a 
tribute to his activities in behalf 
of the managers’ group, including 





Cap Williamson 


Sam Shapiro 


chairmanship of the wage-hour law 
committee of nine. Shortly before 
the election of Williamson to head 
the association managers, his com- 
mittee was given a vote of con- 
fidence in open meeting and with 
it a pledge to stand unitedly behind 
its program on the wage-hour law 
controversy. 

Membership in the organization, 
it was announced, now stands at 
54, of whom 47 are active and seven 
honorary members. The roster now 
contains managers representing 23 
state, 27 local and one Canadian 
association, along with National 
Automobile Dealers Assn. and Au- 
tomobile Manufacturers Assn. Sev- 
eral members head both the state 
and local associations in their 
commonwealths. 

Delivered too late to report in 
AUTOMOTIVE News’ last issue was the 
address by Pyke Johnson, execu- 


Tod Bates 


tive vice-president of AMA. High- | 


lights of this featured talk on the 
final day of the convention were 
a suggestion that factories and 
dealers co-operate and co-ordinate 


closely, and pleas for greater free-' 


4 
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national prizes. Left to right, 


Assn. of 
Boy; Prof. Amos E. 


Pennsylvania State College; F. R. 


r. 





sponsors wi 
during the week of Aug 


otor Vehicle Administrators; Elmer 
Neyhart, administrative head of Institute of Public 
Noffsinger, educational consultant, 
can Automobile Assn.; and Ray W. Sherman, 
Skilled Driver.’’ State elimination contests are now under way with thousands 
of boys competing for a share in the $30,000 prize list. State winners and their 

ft be guests of Ford Motor Co. at the World’s Fair for five days 
Aug. 26 when finals will be held. 


HERE ARE THE JUDGES in the Ford Good Driver League, as they met in 


f P at the New York World’s Fair 
the Soil ‘teste the ‘week of Aug. 26, when the 48 state winners will compete for 
uis R. Morony 


to mark out the course for 


executive director of American 
P, Grierson, publisher, American 
Safety, 
Ameri- 
author of “How to Become a 


Stress Put on Cooperation 
Between Salesmen, Dealers 


Special to Automotive News 

CANTON, O.—The need for more 
co-operation between dealer and 
salesmen groups was emphasized 
at a meeting of Stark County Au- 
tomobile Dealers Assn. at the 
Courtland hotel here. 

The great part which salesmen 


Maryland Dealers 
To Open Annual 


Convention Today 


BEDFORD SPRINGS, Pa.—An- 
nual convention of Maryland Auto- 
mobile Trade Assn. will open here 
today (July 8) and continue 
through Tuesday. 

Scheduled speakers for the regu 
lar convention sessions include 
Walter Blanchard and Charles 
Bishop, of National Automobile 
Dealers Assn.; Richard Powell, of 
Studebaker Corp.; L. G. Peed, vice- 
president of De Soto; James Dal- 
ton, editor of Motor, and Harry O. 
Levin, of Maryland tax commission. 

Banquet speaker will be Millard 
Bennett, vice-president of Browne- 
Vinters Co. New York, with 
“America Yesterday and Today” as 
his topic. On the lighter side of the 
speaking program will be “Sen- 
ator’ Edward Ford, of Michigan, 
humorist and after-dinner speaker. 





dom of the highways to trucks, 
modernizing and extension of main 
and feeder highways to take care 
of the exigencies of present day 
traffic and the rearmament pro- 
gram, and utilization of the highly 
specialized automotive industry in 
the production of equipment for 
which it is best suited without 
disruption of its facilities in build- 
ing what he termed 
lines.” 


be kept “within bounds” 
the period of rearmament so as to 
maintain the goodwill of motor car 
buyers. 

He made it clear that, under the 
|law, groups of manufacturers may 
no longer be permitted to “talx 
with groups of dealers.” 








Pete Wembhoff's Fourth Dimension 
offers news of automotive advertising. 











A RECORD-BREAKING shi 


pment of 34 airport coaches has just been de- 


livered by Cadillac-LaSalle to transfer companies in New York. Chi 
i alle | licago and 
Buffalo. Mounted on a Cadillac Seventy-five chassis with special frame in nase 
infor- la 204-inch wheelbase, each coach has a passenger capacity of 12. New is a two- 
tone interior styling to conform with the trim of aircraft cabins. 


“unrelated | 


Johnson also urged that prices 
during | 





play in keeping the “doors of the 
nation open” was stressed by J. 
Edgar Matthias, of Fort Worth, 
Tex., principal speaker at the meet- 
ing and winner of the All-American 
contest in retail selling of cars on 
two occasions. 


“No dealer on earth can make 
money without the _  salesman’s 
co-operation,” Matthias declared. 
And one man is as good a sales- 
man as another, once he gets hold 
of himself and builds up a spirit 
of co-operation with his dealer and 
his fellow salesmen. 


“No one’s ability will register 
higher than his loyalty to those 
with whom he works. It is because 
of a lack of this spirit of co-opera- 
tion that today one person in the 
automobile business makes money, 
two break even and 22 lose over a 
10-year period,” the speaker said. 


Desire, not knowledge, makes a 
salesman and it is what a person 
does with what he knows, however 
small that may be, that counts, 
Matthias pointed out. He called 
desire the “foundation of all 
achievements.” 

“You have to want to be a sales- 
man more than anything else. You 
must have confidence in your own 
ability and cease fearing your 
competitors. And always remember 
that there is no level in salesman- 
ship; you are either going upward 
or downward,” Matthias explained. 

Dealers and salesmen in attend- 
ance engaged in an informal dis- 
cussion following the address and 
agreed to make immediate plans 
for co-operation in the Stark 
county district. 


Device for Use 
Of Exhaust Gas 
Sought in Suit 


ATLANTA. — (UTPS) — Suit 
brought by Motor Power, Inc., At- 
lanta, to obtain a permanent re- 
ceivership of an automobile owned 
by George L. Pratt, Atlanta chem- 
ical engineer, brings to light a 
device which it is claimed would 
increase the efficiency of an auto- 
mobile or airplane. 


Principle of the device is utiliza- 


| tion of the combustible gases from 


ithe exhaust of an engine, at pres- 


ent wasted, which are brought back 


| into the motor, mixed with the gas- 
|oline vapor, and re-exploded in the 


motor. 


Motor Power, Inc., in its com- 


| plaint, charges that Pratt agreed to 


|turn the device 
| manufacture, but, instead has held 


over to it for 


| it off the market for several years. 


It is suing Pratt for damages in 


| the amount of $10,000,000, and has 


secured a temporary receivership 
upon Pratt’s car, which is the only 


|}one in existence equipped with the 
| device. 


Pratt, on the hand, claims that 
he has withheld the device from 
the market because it is not yet 
“fool-proof”; that he has made 
several improvements upon the de- 
vice, and that he does not wish 
to release it until it is as near per- 
fect as possible. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value.—(AN 6-10-1983). 
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This Summer Clean-Up 


N old saying, that it is an ill wind that blows nobody 
any good, seems true this year, for dealers at least, as 
they move toward the summer clean-up period. Two months 
or so ago, indications pointed to a rough cruise. New car 
stocks were heavy. Used car stocks were none too light. 
There was no promise that developments in Europe would 
not bring pause to prospective purchasers. 

By mid-May sales reacted in reverse to the progress of 
the German blitzkrieg. Dealers, who had been trading their 
heads off on wild deals which they hoped to offset in bonuses 
offered for volume, wondered whether their sights had not 
been too high. They were ready to hunt a comfy financial 
bomb-shelter to crawl into. 

_Then came the report that Uncle Sam planned to bolster 
his own defenses. Billions of dollars were to be spent to 
make our army, navy and air corps second to none in the 
world. It was obvious that the automobile industry, with 
its giant production plants would bear the brunt. 

John Q. Public was quick to sense that this might affect 
the industry in several ways. Chief among these was a pos- 
sible reduction in output for civilian use; increased prices 
of cars due to increased costs and added taxes; and, third, 
a possible shortage of used cars. The result was that canny 
John Q. came back into the market. New car demand has 
revived. Stocks are no longer high in relation to sales. Used 
car demand strengthened and prices firmed. Stocks of used 
cars now are being rapidly absorbed. 

Dealer reaction to this was to back-track from the path 
to the bomb-shelter and enter the cleanup period with new 
spirit and determination. At the present time, there would 
seem no need to sacrifice profits in order to speed cleanup 
sales. We can offer new cars to buyers now at prices that 
very likely will represent substantial savings from what 
they will have to pay in the future. We can do this without 
throwing in our profits. We can offer better used cars, at 
lower prices and with a greater selection of models. 

We do not advocate taking an unfair advantage under 
these circumstances, but we do think that a sellers’ market 
is in the making and the wise dealer will profit by being a 
little more harsh with the type of buyer who perennially has 
played his advantage to the limit. By doing this, the dealer 
will be fairer to the average buyer who in the past has en- 
deavored to deal fairly with him. Basic factors for a decent 
and profitable cleanup period this summer are present now. 
Only the foolish dealer will pass this opportunity. 


Mass Production No Miracle 


EST we be criticized later as laggards, we think it is 

timely to call attention of the public to the fact that 
mass-production is no miracle. As we embark on a vast de- 
fense program, the country looks for the automobile industry 
to change in a twinkling from the production of peacetime 
goods to that of implements of war. Such a change cannot 
be accomplished even by the automobile industry by simply 
pushing button “A” or pulling lever “B.” Our industry can 
and will respond to national needs with greater speed than 
any other industry in the world, but time will be required, 
perhaps a matter of months. Nine months is required for 
the average new model changeover. These points should be 
cleared up in the public mind so that the industry’s efforts 
in the future will bring it credit rather than criticism. 


By GEORGE M. SLOCUM 





I GO FOR If the election were 
WENDELL to be held next Tues- 
WILLKIE! day I would vote for 

Wendell Willkie for 
President. I can foresee nothing 
ahead which will change my mind 
but these are days when only a 
fool would commit himself unequiv- 
ocably to a decision he must make 
four months hence. In the mean- 
time, as a good citizen, I will do 
everything within my limitations to 
see that the voters of my country 
are advised by full and frank dis- 
cussion of the issues and the per- 
sonalities involved. When the votes 
are counted I will stand by the will 
of the majority and the President 
who is elected will receive my 100 
percent support for the full term of 
his occupancy of the White House 
whether or not he is the man I 
voted for! 

ok * 

My friends seem surprised when 
I tell them I hope to vote for 
Wendell Willkie. During the seven 
years Mr. Roosevelt has been in 
the Presidency I have been sym- 
pathetic with his progressive ideals, 
given him full credit for many 
accomplishments and been tolerant 
of the mistakes which he has made. 
For being openly frank I have been 
labeled a “Democrat” (which I 
disclaimed) and charged with being 
a “New Dealer,” (which I admit- 
ted), but only with the reservation 
that I am fundamentally a “Pro- 
gressive.” I could no more hope to 
be a Conservative than a leopard 
could hope to change its spots. I 
find it hard to convince my friends 
that a Progressive is no more 
necessarily a “New Dealer” than a 
Conservative is necessarily a Re- 
actionary. 

* * * 

I believe: (1) That Wendell 
Willkie is the man of the hour 
in 1940, as Franklin D. Roosevelt 
was in 1932. (2) That no man in 
America is more cognizant of this 
fact than the present occupant of 
the White House. (3) That whereas 
Roosevelt might have felt duty- 
bound to run for a third term 
against a Conservative Republican, 
this excuse is removed in the pres- 
ence of Wendell Willkie’s candi- 
dacy. (4) That Mr. Roosevelt will 
not be a candidate for the third 
term and if he is that he will not 
be elected. (5) That so far as the 
old political machines and their 
ballyhooed “ability to save the 
country,” I rate both parties 50-50 
in selfish interest and their “patri- 
otism” on exactly the same basis. 
(6) In the two-party system and 
I do not believe that any democracy 
worth the name can long exist 
without two almost equally strong 
parties. (7) That any man who 
suggests or fosters a third party 
this year is a traitor to the United 
States. 

Ed cd * 

I will hope to vote for Wendell 

Willkie because: 
1. I do not believe that any human 
being should carry the responsi- 
bility of the Presidency of the 
United States for more than two 
terms. 
I believe that Willkie has al- 
ready demonstrated that he can 
capture the personal leadership 
of our people in a time of great 
emergency. 
I believe that he will carry on, 
perhaps more practically, the 
progressive ideals which must 
be always the foundation of a 
government for ALL the people. 
4. I believe that the election of 
such a leader, on a Republican 
ticket this fall will help to main- 
tain the two-party system neces- 

sary for the continuation of a 

true democracy. 

a * a 


x» 


The demonstration of “the will 
of the people” at Philadelphia, gave 
me a renewed faith in our consti- 


tution, a firm conviction that these | 
| ditions occasioned by the war. On 
| the other 
| who had anticipated deferring their 


United States are impregnable from 
lany enemy within or without and 
| high hopes for peace and prosper- 
‘ity in the years ahead. Like mil- 
lions of others I turned off my 
radio that Thursday night and 
slept more peacefully than I have 
in months! G. M. &. 
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The Big Push Is On 





In This Corner 







Anonymous contributions will not 
be observed upon request. 


In Error 


As the immediate past president 
of the Louisiana Automobile Deal- 
ers Assn. and as director of Na- 
tional Automobile Dealers Assn. for 
Louisiana, I refer to article in 
the issue of June 17, titled, “Fac- 
tory Dealer Contract Law Studied 
in Louisiana.” In the article you 
state that the Louisiana dealers 
are behind the bill. 

I was present as a member of 
the executive committee when they 
met with the legislative committee 
to consider this bill, and the legis- 
lative committee voted to oppose 
the bill and instructed its legisla- 
tive counsel to act accordingly. 

This is not the first incident when 
news concerning Louisiana auto- 
motive affairs has been incorrectly | 
reported. 

I have talked to our president 
and our secretary and have been | 
unable to learn the source of the | 
information contained in your | 
article. 

We think we have a very good 
association in our state. Approxi- 
mately 95 percent of all worthwhile 
dealers are active members of it. 

I would recommend that you 
communicate with our president, 
Jack Rogers, Monroe, La., for cor- 
rect news and information in re- 
gard to automobile dealers’ activi- 


ties in Louisiana. — T. L. Huber, 
Huber Motor Car Co. Lake 
Charles, La. 


Received 

The automobile production fig- 
ures, which we requested recently, 
have been received, and I wish 
to thank you for your courtesy | 
in sending them to us. - . W. 
Lee, P. R. Mallory & Co., Inc., 
Indianapolis. 





Sales Firm 

New car sales in Salt Lake City | 
seem to be holding up very well. | 
In a few instances’ prospective 
purchasers have been reluctant in 
buying due to uncertainty of con- 
hand, many prospects | 
purchase for a while are buying 
new cars now with the thought in 
mind that a new car will cost them 
more money if they buy it later on. 

Used car sales in this territory 


‘No Dealer Backing .. .’ 


The views expressed in this column are those of our readers. 
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| 19-26—Washington. 






be accepted but confidence will 


are beginning to slow up as we 
approach our summer buying pe- 
riod. Usually in July and August 
in this 
present 


used car sales slow up 


territory and from indi- 


tion. — Salt Lake City. | 
Coming Events | 
9—Kenwood, Md. Washington Auto- 
motive Trade Assn. meeting. 
ite. SAB West Coast Treceporis 


cations this year will be no excep- 
JULY 
AUGUST 
tion meeting. 


24-25—Syracuse, N. ¥Y. (Onondaga Ho- 
tel). Empire State Automobile Mer- 
chants Assn. annual convention. 

27-28—Chicago (Edgewater Beach Ho- 


tel). Automotive Trade Assn. Man- 
agers meeting. 
SEPTEMBER 

0-12 teal. American Chemical So- 
ciety. 

24-25—Milwaukee. (Schroeder Hotel). 
SAE National Tractor meeting. 

30-Oct. 1—Chicago (Stevens Hotel). Na- 
tional Lubricating Grease Institute 
annual meeting. 

" ; OCTOBER i 

i-11—Chicago (Hotel Stevens). Na: | 
tional Safety Congress and Expo- 
sition. 

12-19—New York (Grand Central Pal- 
ace). National Automobile Show. 

12-19—Detroit (Conventi , 
mobile Show. a 

12-19—Rochester, N. Y¥. Thirty - third 
Annual Automobile ea = 








| 12-20—Los Angeles. Annual Automobile 


Show. 
li—New York. (Hotel Com: . 
SAE Annual Dinner. ae 


19-26—Baltimore (Fifth Regime Ar- 
mory). Automobile Show. — 


19-26—Pittsburgh (Hunt A e 
nual Automobile — * | 


19-96—Reftale. Automobile Show. (Ten- | 
ative. 

19-26—Newark. Automobile Show. 
Automobile Show. 


7s. Annual Automobile 
26-Nov. 3—Chicago (International Am: | 
phitheatre). Chicago Automobile 


31-Nov. 1-2—Los Angeles. 


Louis, 


—Los |. (Hotel Bilt- 
more. SAE National Aircraft Pro- 
duction meeting, 


NOVEMBER 


1-9—San Francisco. Automobile Show. | 
DECEMBER 
9-14—Chicago (Navy Pier). Annual 
Automative Service Industrie 
JANUARY 
6-10—Detroit. (Book-c: lk SAE 
Agpual Meeting. waiec).. ee 
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By De Soto 
Dealers 
Sky rocketed 
To a New 
ailcTime Peak 


DE SOTO 
SUCCESS STORIES 





De Soto and 
“tymouth Deli Veries 
he Week Ending 
June 29% Were 
The Highest 


In History ! 


For the Sec 
Within 30 Days 
De So tO Delj Veries 
Exceeded All 
Weekly Highs of 
'eVious Years! 


nd Time 
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x DESOTO DIVISION OF CHRYSLER CORPORATION * 


TU Ee 





6 


AUTOMOTIVE NEWS, JULY 8, 1940 





War Needs, Restrictions Kill Germ 


®-——. 


Nation Reverts to Bicycles 


For Private 


Epitor’s Note: The _ following 
article was written by Fred 
Braun, a German who left his 
native land in May and recently 
arrived in New York. Mr. Braun 
has had considerable publishing 
business experience and is well- 
qualificd to report the facts on 
the automobile situation in war- 
time Germany. 


By Fred Braun 

NEW YORK. — (UTPS) — Just 
before leaving Germany in May to 
come to the United States by way 
of Italy, I stood near a 500-kilo- 
meter stretch of the famous Auto- 
bahnen between Berlin and Munich 
on a sunny spring morning and 
counted only five automobiles as 
far as I could see in both direc- 
tions. That pretty well sums up the 
situation of the motor car in Ger- 
many today, except for its military 
and official government use. 

True, there are automobiles in 
the showrooms of Berlin, even 
American-made cars, but they can- 
not be purchased except with a 
special permit for business opera- 
tion only. Furthermore, the pur- 
chaser is faced with the problem 
of severely restricted rationing of 
gasoline, even if he succeeds in 
securing his permit to operate a 
car. 

The statement can be safely 
made that no passenger cars are 
being produced in Germany today. 
What the automobile factories are 
turning out in place of motor cars 
is not difficult to guess, although 
nobody would even raise the ques- 
tion in Germany today. He might 
be suspected of spying. Large plac- 
ards everywhere warn about dis- 
cussing the war in any way... . 
“The Enemy Is Listening!” 

Where a person can satisfactor- 
ily prove to the authorities that an 
automobile is essential to carrying 
on his work, a permit for purchase 
may be granted, but the permit will 
specify the particular car to be 
bought with it. Gasoline is care- 
fully allotted and while, it is lim- 
ited in amount, with the right 
credentials it can be secured with 
reasonable regularity of supply. 

Not so tires, however. If a tire 
is gone beyond repair, the purchase 
of a replacement is almost as great 
a problem as getting the permit 
for the car originally. These are, 
of course, the problems of the 
ordinary civilian. Government of- 
ficials, high members of the Nazi 
party and the military have their 
own sources of supply. 


In Berlin, the theaters’ are 
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HIGH LIFTS, 


LONG LIFE FROM NICKEL STEEL 


The broad utility of high strength, 
heat treated, Nickel alloy steels in 
compact, light-weight heavy duty 
mechanisms is graphically demon- 
strated in industrial lift trucks 
made by the Easton Car & Con- 
struction Company. One current 
model is a small, easily maneu- 
verable “Tier-Lift” truck with 
four-wheel steering, rated at 6,000- 
lb. capacity. These lift trucks, 
widely used for inter-plant ma- 
terials handling, are electrically 
driven, 
alkaline storage batteries and spe- 
cial Nickel cast iron resistance 
grids. All the highly stressed com- 
ponent parts of the Tier-Lift truck 





mechanism are made from Nickel | 


alloy steels. These steels include 
SAE 3250 Nickel-chromium; SAE 
2330 34% Nickel steel; and 


SAE 4620 Nickel-molybdenum case- 
hardened steel 
for universal 


joints. 
THE 
INTERNATIONAL 





INC. New York, N.Y. 


using Edison Nickel-iron- | 


NICKEL COMPANY | 


Transportation 


crowded and in the parking lots 
nearby there are usually a few cars. 
Most of these belong to the actors 
and actresses in the theater, who 
have been able to secure special 
| permission to operate cars as es- 
| sential to their work. In a few 
| cases, the parking lots may accom- 
modate the car of some high party 
member or military man attending 
| the theater. 


| While this lack of cars is an 
inconvenience to a large number 
of the population, it represents the 
removal of a necessity to not a 
few of the more wealthy people 
living in beautiful homes in the 
suburbs. Remote from public trans- 
portation, and no longer permitted 
to have cars, the men must plod 
through rain in bad weather, and 
the women simply stay at home. 
These wealthy people receive no 
special consideration from the 
Third Reich, unless they happen 
to occupy some high party position. 
Few Get Permits 


Many of these persons formerly 
owned large cars which were ex- 
propriated at the beginning of war 
for military use. A few were able 
to secure permits for smaller cars 
at once, but many of these cannot 
secure gasoline for operation. 

In such a situation, it is natural 
to ask: “What has taken the place 
of the automobile?” For many peo- 
ple, the substitute is bus or sub- 
way or other public conveyance. 
For a really important total, the 
bicycle is the modern form of 
transportation in the Third Reich. 
It is the “automobile” of the little 
man as war-time Germany slips 
back into the “bicycle age.” Work- 
men ride to and from work, in 
certain cases for one to two hours 
in all kinds of weather, and in 
many large factories thousands of 
workmen can be seen coming to 
work on their bicycles. Not only 
is the bicycle cheaper transporta- 
tion because of high bus fares but 
it has been found in many areas 
faster transportation than the pub- 
lic conveyances. 

So the streets are congested with 
bicycles. Many new ones have been 
built and men and women, alike, 
are turning back to bicycles and 
getting some pleasure because of 
the limited number of automobiles. 


Garages Are Affected 


This retreat to a by-gone era 
has, of course, affected garages and 
filling stations adversely. Like other 
types of businesses in war-time 
Germany, their returns are limited 
and most of them are slowly being 
forced to close their doors and 
liquidate. Since the taxi operator 
needs his car for his business, it 
might appear that he, at least, is 
prospering in the present crisis. 
But the taxi driver, although per- 
mitted to drive his car to make a 
living, receives a total of 250 litres 
of gasoline a month, sufficient to 
carry him about 1,300 miles. The 
rate is 50 pfennigs per mile or 
about 650 marks for the 1,300 miles, 
of which the driver gets about one- 
quarter, or 160 marks per month. 
These marks today have the pur- 
chasing power of about $60, which 
is very little on which to maintain 
a family for one month. 

A few people, whom I have met 
since coming to the United States, 
ask if American cars are ever likely 
to again be sold in Germany. It is 
a difficult question to answer until 
terms are set at the end of the 
war. However, on the basis of 
present public reaction to motor 
cars, the answer should be “yes.” 

Any German who has driven an 
American - made car insists he 
would not buy any other kind un- 
less forced to do so by conditions 
or by law. This attitude is, of 
course, based on not being a Nazi 
party member or not having cus- 
| tomers who are active in the party. 
Not only American, but also other 
| foreign cars are considered superior 
'to German. Following invasion of 
Austria, for example, Austrian- 
made cars shipped into Germany 











were sold very quickly because 
|they were considered superior, 
high-priced automobiles. 





OVER AN almost trackless route, of which 600 miles was through bush and 
muskeg country, Henri (Red) Dusseault, Yellowknife (Canada) taxi operator, 
drove his Hudson car to reach Edmonton, 1,000 miles ‘‘up south.’’ Here he is 


seen with Frank J. 


Healy, motorcar dealer, to whom Red explained that he 


had come to trade in his cab for “another just like it.” 


GM’s Canadian Plants Push 
Work on War Materials 


OSHAWA. — Three factories of 
General Motors have thrown their 
weight into Canada’s war effort in 
collaboration with the War Supply 
Board and the British Purchasing 
Mission. Last week an additional 
sum of $1,297,000 was appropriated 
by the company for factory re- 
arrangement, bringing to $3,000,000 
the amount spent on plant adjust- 
ment since February. 

A stream of army trucks being 
driven away daily, enormous daily 
shipments of munitions units, and 
tooling for production of compon- 
ent parts for the armored Universal 
carrier (Bren gun), all demon- 
strate the effectiveness of the 
company’s industrial contribution 
to date. The new expansion pro- 
gram indicates the much higher 
production speeds of the immediate 
future when the larger units will 
roll off the assembly line every few 
minutes. 

Harry J. Carmichael, vice-presi- 
dent and general manager of Gen- 
eral Motors, told as many details 
as censorship would allow. 

“We have appropriated three mil- 
lions to speed up deliveries and 
production rates,” he said in an 
interview. “In addition to about 
$1,000,000 for re-arrangement of 
plants and equipment, $300,000 is 
going into a new assembly line for 


GM Sets July 27 
For Its ‘Day’ At 
West Coast Fair 


SAN FRANCISCO. — General 
Motors Day at the 1940 Golden 
Gate International Exposition will 
be held on Saturday, July 27. 

With a variety program of spe- 
cial events staged from. early 
morning until late at night for the 
entertainment of not only GM em- 
ployes, but the general public as 
well, “GM Day,” held on Treasure 
Island last year, was attended by 
more than 76,000 persons. 

Plans for the coming event will 
be patterned closely after 
year’s program, with various free 
shows to be staged during the day, 
along with special events in the 
General Motors exhibit, one of the 
largest at the Fair. 

It 


dealerships and members of their 
families from the Bay area and 
northern California points’ will 
throng Treasure Island on GM Day. 

The corporation's offices in De- 





last | 





army trucks and $485,000 more for 
special tools to increase facilities. 
The plants involved are at Oshawa, 
St. Catharines and Windsor. Outlay 
at one factory alone will total 
$1,175,000 this year. Tooling at an- 
other plant is being rushed 24 hours 
a day and seven days a week. I 
can’t tell you what each plant 
produces.” 

At one factory, it was revealed, 
rates of delivery were stepped up 
in January, April and again in 
June. Another plant is delivering 
trucks at the rate of more than 
one hundred a day, working two 
shifts of men for a seven-day week. 


General Motors is at work on 
enough military trucks to carry 
the whole Canadian army, although 
the orders were not necessarily 
placed by any one country. 


Eight thousand Canadian em- 
ployes in GM’s plants alone are 
engaged in fabricating war ma- 
terials, but the army of labor in- 
volved altogether reaches tens of 
thousands in the mills and mines 
and forests and local industries 
where millions of dollars are being 
spent for source material. 


General Motors part in building 


of light-armored carriers, Carmich- 
ael said, consisted of collaboration 


with Ford Co. of Canada by sup- 
plying component parts. In truck- 
building for the army there has 
been, to date, a certain amount of 
standardization so that parts would 
be interchangeable, no matter 
what plant built the trucks. Later 
on, there may be independence of 
manufacturing effort to speed de- 
liveries. 

In Canada, GM’s efforts are not 
confined to production of war ma- 
terial alone. The need for trained 
types of personnel has also been 
considered. It was this factor which 
influenced the company in organiz- 
ing the Volunteer Auxiliary Driv- 


'ers’ Corps for Canadian girls. In 


the past four months this corps 
has held 24 classes, with the co- 
operation of dealers and factory 
experts, and over 1,100 girls have 


|already been trained for a prac- 


| have 


is expected that GM folks | 
from plants, divisional offices and | 


troit and New York will be repre- | 
sented by executives who will come | 


to San Francisco to join with GM 
employes and their families for the 
occasion. 


Swindell Advanced 

CHICAGO.—F. J. Swindell, assistant 
manager of the Mason City (la.) sales 
division of Standard Oil Co. of Indiana, 
has been promoted to manager at Man- 
kato, Minn., to succeed H. H. Hatha- 
way. who was killed in an automobile 
accident at Dakota, Minn., June 13. 
Ward B. Egbert, sales promoter-re- 
| seller at Kansas City, is promoted to 
assistant manager at Mason City to 
succeed Swindell. 


tical contribution to the war. These 
all passed examinations 





| 





in | 


operation and maintenance of mo- | 


tor vehicles. Before the year ends 
60 classes in 25 cities will havo 
been held and 2,000 girls qualified. 


Bee 4 


CELEBRATING 23rd anniversary. 





Foreign 


any’s Car Market 


Packard 


(Continued from Page 1) 
for the employment of 14,000 ad- 
ditional workers, and emphasis 


was placed on the fact that this 
effort interfere 


would in no way 
with the normal production of 
Packard automobiles for the do- 
mestic market. 


Negotiations with Packard were 
opened by Knudsen following the 
refusal of Henry Ford to under. 
take the order on the basis that 
6,000 of the 9,000 engines were to 
go to the British government. Ford 
expressed his willingness to fill that 
portion of the order needed for our 
own national defense, but was re. | 
luctant to build war materials for | 
a foreign nation. 

Ford already had completed pre- 
liminary studies of the Rolls en- 
gine, and it is understood the find. | 
ings of these studies will be made | 
available to Packard to help expe- 
diate its program. 

In outlining his program, Gil- 
man stated that Packard at pres. 
ent has almost enough building 
space. The chief costs and time re- 
quired would be in obtaining plant 
equipment, tooling and machinery, 
It may be necessary, he said, to 
add a few additional test sheds. 

Gilman said the construction of 
the engines would probably be on 
a cost-plus basis, but would not} 
estimate the margin of profit the | 
company would ask. | 

In normal production of motor’ 
ears, Packard employs approxi- 
mately 10,000 workers. Since this! 
program will not interfere with! 
normal operations, the new order! 
would mean more than doubling) 
the staff at Packard plants. i 

Ford, meanwhile, is understood! 
to be continuing with his own re- 
search on modifications of the 
Rolls engine. He has approximately 
300 draftsmen and engineers now 
engaged in plant layout work and 
engine design and has _ indicated 
no intention of dropping this ef- 
fort as a result of having lost the 
initial order for 9,000 engines of 
this type. 


Stock Car Race | 
Won by Fords! 


OAKLAND, Calif. — Wheeling! 
around the track at an average 
speed of 71.3 miles per hour, Frank 
Phillips, West Coast Ford dealer, 
piloted a 1938 Ford V-8 Tudor sedan 
to victory in the recent 250-mile 
stock car race at the Oakland 
speedway. 

Phillips drove the entire distance 
without relief. He went into the 
lead on the 27th lap, lost it a 
time or two when he stopped for 
fuel, but at the halfway mark 
he took over the pacemaking spot 
and held it to the finish. His time 
for the 250-mile grind was 3 hours.| 
27 minutes and 32 seconds. This} 
gave him the checkered flag 8 laps) 
ahead of his closest pursuer. 

A French Citroen came in second} 
Chasing it across the finish line! 
was a regular parade of Fords, the 
V-8's taking third, fourth, fifth, 
sixth, seventh and ninth — in addi- 
tion to first. 

In accordance with rules of the 
race, every car was a strictly stock 
model. More than a half dozen 
American makes competed, as well 
as the foreign entry. Many of the 
cars were closed body types and 
all carried full equipment, it being 


| against the regulations to remove 





fenders, lamps, or other items in 
order to gain more speed. 


' 
' 


Here are executives and department heads | 


of Pacific Nash Motor Co., oldest continuous Nash distributor in the United | 
States, who last week celebrated the 23rd anniversary of the Pacific Nas | 
Motor Co. Left to right, Stuart S. Hawley, head of company; E B Zane 
general manager; Vic Young, used car manager; Bob Lowrey etait wales 
manager; W. F. C. Zimmerman, assistant manager; Ned Hammar parts mal 
ager; Ben Sturgis, assistant retail sales mygmager, and Paul Schamp, ania 


manager. 
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FIRST IN DEMAND 


because it’s * 


FIRST IN VALUE 


/ CHEVROLET 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 





“THE BEST PROOF OF MERIT 
IS CONTINUED SUCCESS” ~* 
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Financial 


ends Rise Sharply in First Half 








Wall Street Activity 


For Taxes to Point Trend 


Special to Automotive News 

NEW YORK.—Wall Street knows 
that taxes are certain but what 
it wants to know right now is 
how much. This question may be 
some months in the answering 
and in the meantime there is 
beginning an outpouring‘of funds 
in the national defense program 
that is expected to be felt in busi- 
ness activity before very long. 


As in the case of past spending 
programs of the government, au- 
tomobile sales are expected to be 
among the first to show a reflec- 
tion of the increased flow of money. 
The present situation is somewhat 
different, however, and it may take 
a considerable time before that part 
of the population without steady 
work feels the full effect of the 
present program. In the past, of 
course, these were the first to be 
benefited because much of the 








Simple as ABC 


HOW 10 GET 
MORE SALES 


LOS ANGELES 


Remember that Los Ange- 
les County, with 2% mil- 
lion population, has the 
largest per capita automo- 
bile ownership in the world 
...is third largest new car 
market in the U. S 


Add to this the fact that 
DEALERS, in Ross-Fed- 
eral survey, gave over- 
whelming preference to 
NEWSPAPER ADVER- 
TISING...and this pref- 
erence is based on a hard- 
boiled desire for RE- 
SULTS! 


Consider that new car ad- 
verti$ers, in 1940's Ist quar- 
ter, gave this paper 


7D” more 


advertising than the next 
daily newspaper! Simple, 
isn't it? 


Use the... 
Le. Clngeles Zvening 


HERALD 
EXPRESS 


Represented Nationally By 
PAUL BLOCK & ASSOCIATES 








STOCK PRICE AVERAGES _ 





Previous Latest Year 

Week Week Change Ago 

We CRUSTED ce ccccccccves 29.22 29.06 0.16 29.14 
10 car-truck co.'s .... 30.65 30.50 0.15 30.48 
10 parts-access. . - 23.50 23.25 0.25 21.93 
4 tire-rubbers ....... 16.32 16.22 —0.10 23.36 

money went directly to them in 


wages or relief. 


In its effect on automobile sales, 
according to the belief in Wall 
Street, the defense program will 
have about an even stimulus to 
sales of both new and used cars, 
whereas tne previous work pro- 
grams stimulated used car sales 
in the larger extent 


The stock exchanges not only are 
waiting for taxes to point the trend 
of profits and security prices. but 
they are also giving much atten- 
tion to the political situation and, 
of course, the war in Europe re- 
mains a strong factor. 


In the first six months of this 
year, dividend declarations by au- 
tomotive companies amounted to 
$123,304,000, comparing with $103,- 
750,000 in the like period of last 
year. The June total was $5,741,000 
against $5,482,000 a year ago. Car 
and truck companies in June de- 
clared dividends calling for pay- 
ments approximating $176,000 
against $615,000 a year ago and 
for the first six months their total 
was $93,648,000 compared with $83,- 
427,000. 

Parts and accessory companies 
in June declared $5,565,000 against 
$4,867,000 a year ago and in six 
months they declared $29,656,000 
compared with $20,323,000 in like 
1939 period. 


Railways’ Tariffs 
With Free Pickup 
Rejected by ICC 


WASHINGTON. — Interstate 
Commerce Commission has_ re- 
jected railroad tariffs which if ap- 
proved, it was argued, would have 
provided the “opening wedge 
whereby railroads could conduct 
far-reaching motor vehicle opera- 
tions without being subject to the 
restrictions” the Motor Carrier Act 
places on competing line-haul mo- 
tor carriers. 


Voting 6 to 3, the commission 
called unlawful certain rail tariffs 
granting free pickup of livestock 
in rural terminal areas having a 
railroad-fixed radius of 10 miles. 
The roads were granted 60 days 
in which to cancel the tariffs, some 
of which have been in effect six 
years. 


(Continued from Page 1) 
trailer manufacturers have also 
joined the association. Among these 
are Austin Trailer Equipment Co., 
Muskegon, Mich.; Bendix-Westing- 


house Automotive Air Brake Co., 
Pittsburgh; Burton Spring Co., Chi- 


cago; Dayton Steel Foundry Co., 
Dayton, O.; Erie Malleable Iron 
Co., Erie, Pa.; Great Lakes Steel 


Corp., Ecorse, Mich.; Holland Hitch 
Co., Holland, Mich.; Maremont Au- 
tomotive Products Co., Chicago; 
Maumee Malleable Casting Co., 
Toledo, O.; Tuthill Spring Co., Chi- 
cago, and Youngstown Steel Car 
Corp., Niles, O. 

Program calls for a concentrated 
| editorial publicity program to teach 
|the public the value of truck trail- 
lers to their daily lives, to work 
| towards a unification of laws gov- 
'erning the movement of trailers on 

highways and to educate the firms 
shipping merchandise of the avail- 
ability and efficiency of the truck 
trailer. 


On ’ 
2% of Cars Junked 
HARTFORD, Conn.—aA total of 8,314 

cars, representing about 2 percent of 
the state’s approximately 450,000 reg- 
istered vehicles, were reported § as 
“junked” during the last 12 months, 
according to motor vehicle department 
records. Under Connecticut law, a car 
reported sold for junk cannot be 
registered in the state. 


| has been appointed by the National 


Cutting the Cakes . 


99% 





A MAMMOTH birthday cake, six feet in diameter, 
featured in the lobby of the Ford building on Treasure Island, Calif., last week 


four feet high, was 


on Ford Day. It commemorated the 37th anniversary of the Ford Mot Co. 
Here John Carrion, baker of the big confection, right, shows Desda Ahibess, 
millionth visitor to the Golden Gate International Exposition, 
cake wi tiene ar at con of eee + — occasion, smiles his 
approval. undreds of visitors received a ece of the cak hey 

through the Ford Exhibit. : Adlai a 


fate (CR igs 

- 
3 
SURPRISED AND HAPPY was Bill Beattie, manager of the Lincoln Zephyr- 
Mercury Sales division of the Long Beach branch of Ford Motor Co., when 
Southern California dealers visiting the Ford Exhibit at the Fair for Ford Day 
ceremonies, surprised him with this cake. Left to right, W. G. R. Mullan, Los 
Angeles manager of Universal Credit Co.; John Stingle, Los Angeles Examiner; 
Clem_ Powell, manager of Ford Exhibit on Treasure Island; Slim Barnard, Los 
Angeles Examiner; Beattie and Herb Preeg, Los Angeles News. A trainload of 
Southern California Ford, Mercury and Lincoln Zephyr dealers from Los Angeles 


went to San Francisco to take part in Ford Day festivities which commemorated 
37th anniversary of Ford Motor Co. 


Chrysler’s Youth Training 


Head Directs NYA Program 


DETROIT.—John Haien, director 
of youth training at Chrysler Corp., 





100 boys will live and work together 
in each of these groups for six- 
month periods. They will learn to 
meke certain specified articles such 
as hospital beds, tables, Red Cross 
equipment, radio transmission 
equipment, etc., and certain re- 
quirements of public institutions. 
In addition to these 


Youth Adminis- 
tration to direct 
the training of 
100,000 young men 
for industry and 
the national de- 
fense program, 
according to Her- 
man L. Weckler, 
vice - president of 
Chrysler Corp. 
With the title 
of “Director of 
Mechanical and 
Manual Training 
of the National Youth Administra- 
tion,’ Haien will spend part of his 
time in Washington, but will still 
retain his position with Chrysler. 
“We must correlate our national 
youth training with industry’s 


“learn to work” groups in various 
industrial areas. In_ these 
principle of training will be the 
same as in the resident groups. 





John Haien 


training given in hand tool work. 
Youths chosen will receive a six- 
month course. 








the 


| 
| 





how to cut the | 


New ‘Ventalarm’ 
Claims Savings In 
Filling Gas Tanks 


DETROIT. — Designed to facili- 
tate the filling of automobile gaso-| 
line tanks, as well as to eliminate 
waste and fire hazards caused by 
over-filling, Scully Signal Co., of 
Cambridge, Mass., is offering the 
Ventalarm. As the name _ implies 
the device affords a vent through 
which the pressure in the gasoline 
tank is relieved as the tank js 
filled. A shrill whistling sound js! 
created by the air escaping from} 
the tank through vent and when! 
the tank has been filled to the 
proper level the whistling stops. 

Scully seeks to place the unit in 
automobiles as original equipment 
With it the filler pipe can be ex. 


' tended almost to the bottom of the 
* | tank, which r 
| materially reduce evaporation los-| 


is also claimed to 


ses that result from the ordinary 
splash loading systems. The vent 
arrangement also permits the sta. 
tion attendant to fill the tank at 
the full capacity of the pump — 3% 


| gallons per minute rather than 





‘learn to work” centers, Haien is | 
organizing a group of non-resident 


Work shops will be equipped and | 


mation is desired. 





|biles and accessories, 
| yield an additional $14,000,000, thes 


' once 


dribbling fuel in at 15 gallons pe 
minute. 

There is no blowback or over. 
flow, since the vent relieves the 
pressure in the intake pipe ani) 
the warning whistle stops wher! 
the level of the fuel in the tank! 
reaches the bottom of the vent! 
pipe. This level is fixed to allow 
proper room for expansion of the! 
gasoline in the tank during hot 
weather. Air is vented off through! 
a lead to the upper part of the 
intake pipe so that evaporation i; 
controlled when the filler pipe cap) 
is in place. 

Just how much gasoline is _ los! 
annually through blowback - 
overflow in filling gasoline tank: 
of the nation’s 30,000,000 cars ani 
trucks annually, is difficult to com- 
pute. But this, plus the irritatior 
of the car owner, plus the time los 
in filling is a real factor, Scull 
maintains. Estimates place the los 
through splash filling at % to: 
percent as against the deep fillin; 
method. 

In addition to these savings) 
Scully points out that the vent 
alarm system definitely minimize) 
fire hazards which are constanth)| 
present when gasoline is _ bein 
handled in the open. The device 
is quite simple in construction and) 
as original equipment, would li 
simple to instal. Advertising valu 
is claimed for the unit, in thal 
cars so equipped would be i 
about by station attendants in al) 
parts of the country. 


New Fuel Tax to Raise 


$112,000,000 in a Year 
WASHINGTON.— Coincident wit!) 
the 50 percent increase in the feé- 
eral gasoline tax last week, it wa 
estimated by government authori: 
ties that $112,000,000 this fiscal yea 
will thus be contributed to the cos’ 


|of expanded national defense }} 
resident | motor vehicle owners. 


There also went into effect in 
creases in the federal taxes 0! 
lubricating oil, tires, new automo 
which wil) 


levies rising from 11 to 25 percet' 
more than formerly assessed. 








Automotive News’ Almanac, publish 
a year, is considered THE refe'} 
ence book wherever automotive info 


' 
' 
| 


|needs and our national defense 
| program,” Haien said, “and it is 
|to that end that I shall devote 
my efforts.” 

| Under the direction of Haien the 
| Jational Youth Administration 
| training program will be carried on 
in two sections. The first of these 
|will be the forming of a group 
|of resident work training centers 
'in rural sections throughout the 
country, where young men between 
17 and 21 will live together and 
be taught how to work with their 
hands. Workshops in connection 
with these group projects will be 
properly fitted with tools and a 
regular plan of training and pro- 
| duction worked out. Approximately 











P. B. 


TAKE TIME OUT from pleasure for business. 


, 4:,%. Baldwin, general salt 
manager of Collins & Aikman Corp., and Harry G. Kipke, dusmeen’ Saetheit esatl 
at University of Michigan and special sales representative for the corporatio? 
take time out after a round of golf at the company’s annual tournament, he! 
at the Springdale Country Club in Princeton, N. J., to talk ia tne Gow 
proved canda cloth which will appear in 19 odel cars. 
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r p z tributing 30,000 Swiss watches, li J bb C 
the 4th Dimension tributing 20,000 Swiss, watehe Gasoline Jobbers, Consumers 
to dealers throughout the nation. ° o’s 
e p ° According to C. P. Ayers, di- A k D QO [ C 
* 
Car Advertisers Near Top; _Ylalonal merchandising, manager, Ss amages O L 
ei the watches were made by the é aoe ; : fini Co 
, n : « MADISON, Wis.—Eleven gasoline | Co. (Illinois), Sinclair Refining ” 
Tire Standa ds Set | i a a a ae jobbers and consumers filed civil | and Mid-Continent Petroleum Corp. 
By P W hoff Swiss watchmaking concern. The | suits in U. S. district court here| Jobber plaintiffs and the damages 
n y Fete Wemnho | company reported that Golden | June 22 demanding $945,480 in/they are asking are as follows: 
lemplo lati é wa | Shell motor oil worked perfectly |damages from 12 major oil com-| Wilson Oil Products a eo 
Ks Expenditures “ Pp — oo -—_ ee | in fine jeweled watches with 150 | panies for alleged violations of the | apolis, $435,840; Hi-Test anne: an. 
f Total of 1,065 national adver- ciate a Pes. R he y, (9,| parts needing lubrication at 23 | federal anti-trust laws. Co., Lidgerwood, N. D., $ are i 
cil.) or who spent $25,000 or more in Co a points. Shell’s order for the 30,- The defendants, all of whom have | aiko Bros. Coal & Oil Co., oo 
8 tt least one of the four major) “,, : | 000 watches was the largest | been convicted of Sherman act | $31,680; Monark Petroleum bl 
late iia had last year total expen- ‘uae ae ae — single watch order ever placed. | violations in U. : a = coon ce Sotcie idee aon 
5 i 1 B= - m Oi 0., ar Oj o., Brecken . ”y 
2 ditures © cata salle and farm|C: Forbes at an outdoor Fourth | Switch Wadhame Oil Co., Empire Oil | $94,800. 
the Tala according to “Expendi- of July celebration. | Jerome B. Gray & Co. Phila-|& Refining Co., Continental Oil} Both consumer and jobber com- 
lies} re of National Advertisers” re- | W } |delphia advertising agency, has/|Co., Pure Oil Co., Shell Petroleum plainants charge that the various 
ugh aed last week by the research atches |changed its name to Gray & Rog-| Corp., Phillips Petroleum Co., Skelly plaintiff firms were damaged as a 
line Md promotion department of To advertise its Golden Sheu /ers. Edmund H. Rogers joined the | Oil Co., Globe Oil & Refining Co.| result of the violations of the 


: Bureau of Advertising, American | motor oil, Shell Oil Co. is dis- ' agency as a partner in 1931. ) (Oklahoma), Globe Oil & Refining Sherman act by the defendants. 
i smithiae teenie AE TE 


“TN Publishers Assn. 
ol Ney thie total, $131,768,171 went to | 
rs newspapers, $121,426,350 to maga- | 
= zines, $10,574,100 to farm journals | 
t in| and $81,759,977 to chain radio. 
ENE TL TE ST NE 





Largest advertisers in the four | 
media combined were: General | 


otors, Proctor & Gamble, R. J.) 
’ Reynolds Tobacco Co., Liggett & | 
los.) Myers, General Foods, Lever | 
ary} Brothers, Chrysler, Colgate, Palm- | 

olive-Peet, Sterling Products, Ford, | 


j ndard Brands, American To- | 
ra en Campbell Soup, Kellogg Co., 
_ 3 General Mills, Bristol - Myers, 
har} Schenley, National Distillers, Amer- 
ican Home Products Co., National 
Dairy Products, General Electric, 
ver} Brown & Williamson, Coca-Cola, 
th! H. J. Heinz and Seagram. 


and 
her, Standards 
ani| Following standards proposed by 
vent! St. Louis better business bureau 
low, have been accepted by the Post- 
the) Dispatch, the Globe-Democrat and | 
hot’ the Star-Times as censorship rules 
ugh} to govern the acceptance of tire 
the) advertising: 
n is| io list price of a tire or tube 
of higher level or better grade, 
in the same manufacturer's line of | 
tires or tubes, shall not be used in 
0} comparison with the advertised sale 
ink} price of a tire or tube, as a means 
ani} whereby the reader may compute 
om} the savings supposed to be avail- 
tiot} able or as the basis for a definite 
los} statement in percentage or dollars 
ull} and cents, of the savings the ad- 
los} _vertiser claims to be offering. 
0 The list price of a tire or tube | 
lin} 4 of similar size, number of plies, | 
etc, made by another manufac- | 
turer, shall not be used in compari- | 
son with the advertised sale price | 
of a tire or tube, as a means| 
whereby the reader may compute | 


the savings supposed to be avail- | ‘ . . 
and} able or as the basis for a definite | This modern service station at 
i 


iq Statement in percentage or dollars | Roosevelt Blvd. and Castor Ave., see the advertising of auto- 
alu, 8d cents, of the savings the ad- OXFORD Philadelphia, is one of the 34 


| vertiser claims to be offering. 7 [ 
th QA price, oF so-called list price Gutstanding stations where The mobiles, tires, gasoline and 
shall not be used in comparison we str oe es ages Re yr 

motorists a any eF wo 


with the advertised sale pri f a) 
ertised sale price of a aiwenanete comblend. other automotive products.” 


tire or tube, excepting when the 
price used as a comparative is the | 
regular price for which the adver- | 
ea tised tire or tube normally was | 
sold in the advertiser’s store prior | 


rit 

fed to the special sale. The retailer's 

on claim of “regular price” shall be | & 
ori, “CCepted until subsequently dis- * 


yea! proved. 
aaa 4 An advertised price or stated | 
bi Saving, that is in effect only 


upon condition that the respondent | i ¢ 
Reem sei ~~ THE EVENING BULLETIN 870 Motorists 
oy Of tubes at the regular price, may | ge eee ee 


mo} "© Used only when such require- | 
wi, Ments are fully explained in promi- | 
nes nent type. 


cen) 


1,778 motorists who drove 


in during one day to 34 






outstanding Philadelphia 


service stations were asked 
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QUESTION: 


“Check the one newspaper in 





ngs| 
ent! 
izes) 
ntly) 
ping} 
vice) 


x 
B which you are most likely to 


. all 





Re-designed 


add Completely re-designed SAE 

ournal makes its bow with the | 

July issue, featuring a new cover, | 

and typography and modernized | Newspaper No. 2—453 Motorists 
ayout. The July issue is a special 

number celebrating the 35th an- 


The Bulletin was named by more motorists 


| 
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Nniv . 
Changes indesign and layout than nied other 7a ae ae commie f 
will in no way affect the basic ‘ e . P 
fitoriat policy of the SAE | The Evening Bulletin, with 95% of its 
} whic is t se € .. . 7 ° . . . e i 
| sles by authorities in the auto- No. 3—316 Motorists circulation within the Philadelphia retail 
Odile, ai ft, dies ‘ . 3 ° ° ‘ ‘ 
| taeda et petroleum trading area, will take your advertising 
| as refecit automotive industry message into the majority of homes in the 
. 4 activities. j i 
created poet «and layout were nation’s greatest City of Homes at one of the 
, - Schildkrez New : . 
York artist and designer’ No. 4—139 lowest costs per reader in America. 
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Chapter LXXIX—First on Cadillac 


“I set up a Cadillac engine and got from the Mine 
& Supply Co. in Columbus some sprocket wheels and 
chains which were used in conveyor work,” Kettering 
Says, in reciting how he built his original electric self- 
starter. “With this I was able to set up various gear 
reductions between the horsepower motor and the engine 
with an improvised roller clutch, so when the engine fired 
it could run ahead of the starting mechanism. I soon 
found that it was practical to do this thing and wound an 
armature for 6 volts and then bought of the G. W. 
Lowrey & Co. a 6-volt ignition storage battery, such as 
was then sold for automobiles. With this battery we 
developed the amount of current, gear ratio, etc., which 
was practical to start the engine. However, we had the 
one great disadvantage that it was impossible to get the 
machine to be a satisfactory generator and motor on the 
same armature of 6 volts. At this time I developed the 
differential gear between the driving part of the engine 
and the starting part. This is still used in almost its 
exact form today on the single unit sets. 

“In order to offset the defects of the armature wind- 
ing, to make it a good generator as well as a good motor, 
I devised a 6-24 volt system which I charged at 6, and 
discharged at 24 volts when in the starting position. 
This built up a rather complicated switching mechanism 
but was satisfactory when properly built. I then laid 
out the original machine, and tried it out on Christmas 
eve in 1910. This machine proved to have the torque 
necessary but was slightly larger than was practical to 
put on the engine. We immediately started re-designing, 
got the patterns made and some of the castings out, 
when it was found that it was advisable to reduce it 
still further. We then made the second step in the 
design. 


Major Mishap 

“This machine was finished, installed on a Cadillac 
car and delivered to the Cadillac Motor Car Co. on Feb. 
17, 1911. This car performed very satisfactorily and 
went through all of the Cadillac tests. It was kept in 
Leland’s garage over on the boulevard. I had another 
car equipped and was doing some testing at Dayton, 
when the car slid off the road between Piqua and Dayton. 
I got my foot caught between the pedals and broke my 
leg. The next day the Leland garage burned up and 
burned my car in Detroit. 

“T had only one man on my staff then. I sent him to 
Detroit, got a new body on the car and got it running 
again — but not satisfactorily. I was in bed two days 
with this broken leg when I heard things were not 
going very well, so I got a drawing room and came to 
Detroit; got in the car and found out what the difficulty 
was. I remedied the trouble. Then I went on over to 
Chicago. 

“Finally Leland decided, after further tests, to 
adopt this starter. We rented a floor in Dayton and 
started a small factory. All of the ignition work was 
done in Chicago, the armatures at Robbins & Myers in 
Springfield and the field coils by the Acme Wire Co. 

“One of the important points in the discussion, prior 
to the adoption of this thing, was whether or not a car 


ABOVE IS SHOWN Charles F. Kettering as he looked at the 
time the 25th anniversary of his self-starter was celebrated. Shown 


also is the original self-starter. 
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' now in common 
There had been 
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4 would be put out without a ma i 
gneto. With the stora 
7 MY AUTO-pioGRAPHY battery at present on the car it was possible to build 
f what was known as the battery type ignition which is 
practice on practically all automobiles. 


_a great deal of discussion as to the so- 
called automatic spark advance 


about by the increased heat of the magneto. To offset 
that it was necessary for the battery to have an auto- 
matic spark advance. The development of the type of 
advance and the curves necessary to produce the results 
was a source of a lot of experiments. These problems 
had been worked out quite satisfactorily 


which was _ brought 


but we had one 


unsolved difficulty, which was the breakdown of the 


ignition coils. 


“IT had been a student of radio ever since it had been 
considered very important, and was familiar with high- 
frequency currents. After a lot of investigation and 
many sleepless nights, I found that the breakdown of 
the coils was not caused from high voltages at all but 
first started by a breakdown between adjacent turns 
near the end of the high tension winding. The last 10 
or 15 turns of this winding automatically become a high 
frequency oscillator and the voltage between turns goes 


up quite high. 


“The normal voltage between turns, is roughly, 1 
volt per turn, while on the oscillatory part of the coil 
it might go to 400 or 500 volts per turn. As soon as 
the breakdown occurred between adjacent turns it would 
simply develop heat but did not affect the coil at all. 
This continued heat would drive the paraffin out of the 


paper. 


“After this discovery had been made and steps taken 
to correct it, we experienced no serious apparent defects. 
We did have difficulties so far as workmanship, installa- 
tion and wiring was concerned but this had nothing to 


do with the principle.” 


That’s how Kettering developed his self - starter. 
This is the seventy-ninth installment of Chris Sinsabaugh’s memoirs. 


Succeeding chapters will appear in subsequent issues of 
Automotive News. Next week, ethyl gasoline. 


Cylinder Wear Reported Cut 


In Tests with New Motor Oil 


PHILADELPHIA. — Three hun- 
dred and fifty members of Atlantic 
Refining Co.’s sales force heard 
from members of the company’s 
research staff that the 1,000,000- 
mile Florida road test of the com- 
pany’s new motor oil has demon- 
strated that the new oil constitutes 
a marked advance in reducing wear 
on moving parts and prolonging 
the useful life of the automobile. 


Reporting on the results of the 
road test, Dr. Thomas G. Del- 
bridge, manager of Atlantic’s re- 
search and development depart- 
ment, stated that after being driven 
approximately 110,000 miles each, 
average cylinder wear in the cars 
lubricated with the new motor oil 
was less than one-tenth the amount 
considered normal for such mileage 
—.0008 inches as compared with a 
normal expectancy of .011 inches. 
Average piston wear was only 10 
percent of normal expectancy — 
.0006 inches as against a normal of 





Lamp Division’s 
Officials Promoted 
By Westinghouse 


EAST PITTSBURGH, Pa. — Ap- 
pointment of A. E. Snyder, former 
general salesmanager, to the post 
of assistant general manager of 
Westinghouse Lamp division is 
announced by D. S. Youngholm, 





vice - president of Westinghouse | 


Electric & Mfg. Co. Snyder’s head- 
quarters will be at New York. 

B. H. Sullivan, former manager 
of Lamp division’s Middlewestern 
district with headquarters at Chi- 
cago, will succeed Snyder as gen- 
eral salesmanager, with headquart- 
ers in New York. 

Other appointments 
by Youngholm included: 

Leon S. Paletou, former man- 
ager of Lamp division’s Southern 
district with headquarters in At- 
lanta, becomes manager of the 
Middlewestern district at Chicago, 
succeeding Sullivan. 
| Charles A. Conklin, 
| automotive products 
headquarters in New York since 
| 1938, succeeds Paletou as manager 
' of the Southern district. 

R. E. Ebersole, formerly New 
York Metropolitan branch man- 
|ager for the Northeastern district, 
succeeds Ebersole as metropolitan 


announced 


manager of 
sales, with 


| manager. 


| compound 


.006 inches. Average wear on piston 
rings, as measured by increase in 
ring gap, was .017 inches against 
a normal expectancy of .120 inches, 
14 percent of what might be ex- 
pected. 


After 100,000 miles of driving, 
average oil mileage for the new oil 
was 800 miles per quart, but Dr. 
Delbridge pointed out that oil con- 
sumption differed widely, even as 
between cars of the same make 
In this variation between cars 
turned out by the same manufac- 
turer, driven the same distance, at 
the same_ speed, 
roads, and with the same servicing, 
lies the explanation of why some 
motorists get better oil economy 
than others who drive the same 
make of car in about the same 
way and with the same oil. 


Discussing the question as _ to 
how often oil should be drained, 
Dr. Delbridge said, “if the only 
factors involved were a clean mo- 
tor, clean air and the new Atlantic 
motor oil, an oil drain at 5,000 or 
even 10,000 miles would be indi- 
cated. But no matter how chem- 
ically stable a motor oil may be, 
no matter how high its film 
strength, no matter how great its 
ability to reduce friction and wear, 
the oil is used in a crankcase 
into which come road dust, prod- 
ucts of fuel combustion that get 
past the rings in minute quantities, 
and fine particles of metal from 
various engine parts,” he said. 


“These foreign materials in the 
oil, if allowed to accumulate, turn 
a lubricating oil into a grinding 
and wear is bound to 
result. All our experience indicates 
that for average drivers an oil 
drain every 1,000 miles, and at least 
once a month in cold weather, 


per quart of motor oil experienced 
when good motor oil is allowed to 


become good grinding compound 
through contamination.” 

The Florida road test of the 
new motor oil and of Atlantic's 


new White Flash Plus gasoline 


involved driving a fleet of low- 
priced stock cars, representing the 
makes of three manufacturers, 
approximately 1,000 miles a day, at 
an average speed of 50 miles an 
hour, seven days a week, for over 
100 days. Total distance covered 


by the fleet was more than 1,000,000 
miles, 


iS | balancin heretof i ly 
a good rule to follow in order to|,;°* & ofore available onl) 

: . | to 
avoid the not uncommon 100 miles | 


| sulted 





over the same} 


Industrial Buying 
Is Speeded Up To 
Avoid Difficulties 


NEW YORK. -— Greater business 
activity in the last month has re. 
from increased industrial 
buying as a protection against 
tightening of deliveries in numer. | 
ous lines of industry, according to | 


the monthly report of the business | 


| 





1 
Ar 


special ' 


wAS 


survey committee of National Assn, | ment | 


| of Purchasing Agents as made pub- 


lic here June 22. 


tions | 
suppor’ 


The report declared that many /|the aU 


more buyers are covering certain 
materials for six months ahead, 


pased | 
ment 


but chicfly these purchases are to | ployme 


protect operating requirements, 


transla 


where the goods involved are of | vehicle 


foreign origin, where potential sup- 
plies are uncertain or where ex- 


| tended deliveries are more probable. 
|'In the more stable commodities a 


conservative policy still prevails, 


but on the average buying covers | 


two to four months in advance, as | 
against one to three months previ- | 
ously, the report added. 

The advanced buying condition, 
the report noted, “is not all-inclu- 
sive, as exemplified in reports from 
Oklahoma, Tennessee, Colorado, 


| North Carolina and Texas, where 
|the oil, cotton, tobacco and furni- 
| ture industries have a less optimis- 
| tic viewpoint, 


as also is to be 
expected in the luxury type of 
merchandise produced in_ other 
sections of the country.” On the 
other hand, the report stated that 
“Chicago, Pittsburgh, Birmingham, 


Cincinnati and numerous other lo- | 4) 


calities in the East and Midwest 
directly interested in steel products 
and machinery production, includ- 
ing the Detroit area with its anti- 
cipation of revamped automotive 
plant operations, have visions of 
full-time manufacturing schedules 
for the next couple of years or 
more.” 

“However,” the report said, “the 
great loss of foreign trade will 
have a depressing reflection in 
numerous lines of endeavor in this 
country, and irrespective of the 
fate that befalls the Allies, there 
is likely to be an uneven level 
within industrial and financial af.- 
fairs at home for some time. 
Nevertheless, there is sure to be 
witnessed a feverish haste to pro- 
duce materials on government 
orders, and before these come into 
the market it is most essential 
that industrial inventory replenish- 
ment immediately be more liberal.” 


GM Union Issue 
Decided by NLRB 


WASHINGTON.—National Labor 
Relations Board last week made 
public its second supplemental de- 
cision on issues arising from the 
nationwide elections held among 
General Motors employes last Apri: 

International Union, UAW - CIO, 
was certified as the exclusive bar- 
gaining representative for all the 
production, maintenance and me-| 
chanical employes in the engineer- | 
ing department shops of the Chev-| 
rolet experimental laboratories at} 
Hamtramck, Mich. | 

It was also certified that Inter-} 
national Union, UAW-AFL, had/ 


been selected by a majority of the} , 


production, maintenance and mt 
chanical employes at the Kansa 
City Chevrolet plant. This certih 
cation was based on the boar@: 


overruling the UAW-CIO charg th 


that its campaign literature wa» 
misdelivered to the UAW-AFL and} 
by it retained. 


Kraft System Is Made 
Available to Car Dealer: 
AKRON.—Kraft System of wheel 


General tire dealers, 
available to car dealers. 
The process employs rubber-cov- 
ered lead strips inserted in the 
metal trim rings with which most 
deluxe cars are equipped at the} 
factory. Because the weight is thus 
closer to the vertical axis of the 
tire and distributed over a wider 
radial area, it is claimed to be 
more effective than lugs. 
The Kraft lead is delivered as 4 


is now 


continuous strip wound on a steel 
reel. It is marked in one-ounce 
lengths, and the operator can eas 


ily cut off the exact weight needed 
thereby assuring quicker and more 
acCumate balancing. 
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special to Automotive News 
NVASHINGTON.—Newest govern- 
ssn. | ment indexes of economic condi- 
Yub- | tions are very encouraging and 
support the optimism prevailing in 
the automotive industry, which is 
based upon belief that the arma- 
ead |ment program will increase em- 
ent and payrolls will be 
hie Peylated into accelerated motor 
2 vehicle retail sales by fall at least. 
sup-| Among other straws in the wind 
on | contig to blow in the direction 
ble. | of more general prosperity which 
2S alae well for the motor world 
ails, | re these: 
vers} 4 secretary of Commerce Harry L. 
: es | | Hopkins announced last week 
evi- | at income payments to individ- 
n the United States during 
the first five months of this year 
totaled $29,132,000,000, a 5 percent 
increase over the $27,763,000,000 
40,| said out in the corresponding pe- 
here riod of 1939. A slight decline from 
irni- | spr] to May was entirely seasonal 
mis-| ond reflected the normal drop in 
be dividends and interest. Employes 
of | ceived $18,655,000,000 during the 
ther frst five months, an increase of 


the | ¢999,000,000 over that period last 
that | vear. 


any 
tain 


._ fuals i 
tion, 


clu- 
rom 


7 9) The census bureau, in co-opera- 
west | tion with the National Assn. of 


Credit Men, announced that sales 
of wholesalers of various kinds, 
according to reports from 2,871 
firms representing all parts of the 
country, were 6.8 percent greater 
in May than during the same 
month a year ago. May sales also 
were 3.8 percent above April. 

“the — agriculture department an- 
will}Y nounced the national defense 
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thi e a 
the Motor Officials 

r 
ev! Are Named to 
me! Defense Board 
pro-} WASHINGTON.—The importance 


nent | of highway transportation in the 
into | expansion of national defense has 

ial | received recognition in the appoint- 
ment of five outstanding figures in 
the industry as assistants to Ralph 
Budd, director of the transportation 
section of the National Defense 
| Advisory Commission. 


| 
RB They are Ted V. Rodgers, presi- 

dent of American Trucking Assns.; 
abor} Arthur M. Hill, president of Na- 
nade | tional Assn. of Motor Bus Oper- 
_ de-| ators; Frederick C. Horner, assist- 
thelant of Alfred P. Sloan jr. 
10N§} chairman of General Motors, and 
‘Pri: |} A. T. Wood, president of Lake 
CIO, Carriers Assn. 


bar- A ; 
the representative of 


1ish- 
ral.” 


the air 


e- 
ao soon, and Budd is expected to re- 
hev- | 82 his chairmanship of the Chi- 
s at} “8 Burlington & Quincy railroad 

| to devote all his time to the task 
ater- | ~ Mobilizing transport facilities of 
had | “! kinds to hasten preparedness 
the | peasures. The trucking industry, 
me mee of its elastic and far- 
nsa | 18 service, is expected to play 
, |“ emphatic role in carrying raw 
ra | Materials and finished products 
. that are vital to 
was | paredness. 


Arms Program Expected 
“ To Boost Payrolls Sharply 
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‘Allison Engine Output 

Speeded by War Demand 

lers mNDIAN A POLIS. — Allison 
ad noes for military planes are be- 
i ede nufactured on a near-peak | 
posed me uction basis, it was learned 

a This was disclosed shortly 
a: —_ Word came from Washington 
gol bs the Ford Motor Co. is to be 
Bes inne to build Rolls Royce | 
TOs" | * engi ~ : , 
the | fenge ao for the nation’s de- | 
thus} 69 ia 


the | ani T. Kreusser, manager of the 
on plant here, lauded the move 


rider of ? 
“tye _ Department in prepar- 
enn mt contracts to the Ford 
as 4! gines y for the Rolls Royce en- 
steel bogram, declared that under the 
UNCC | type oF" the nation could have two 
eas-| the worl the best “line” engines in 
ded Would ~ He asserted that there 
nore | facture € no necessity for manu- 
he Of the Allison engine any- 


‘here exe 
© except at the local plant. 
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program has brightened the domes- 
tic demand prospects for farm 
products, increased industrial pro- 
duction foreshadowing larger con- 
sumer incomes during the last half 
of the year. The department added 
that prices of principal farm prod- 
ucts, except pork, are slightly 
higher this summer than last. 
Farm cash income increases sea- 
sonally this month and will grow 
on through October. The total for 
the first six months of this year 
was higher than in 1939 and may 
be higher in the last half of the 





REWARDING FOUR YEARS STUDY. Robert Ferrier, one of the first class 
to be graduated from Pontiac apprentice school, receives his diploma and a 
bonus check from General Manager Harry J. Klingler. Ferrier and the other 


year also. graduates will now be absorbed into the Pontiac organization as mechanics, 
4 All indexes point to an unprece- | electricians, tool and die makers. 
dented summer motor travel 


ment to appropriate $100,000 for new 
fire fighting apparatus. Chadsey’s plans 

ST. LOUIS. — Director of Public|call for the purchase of six or eight 
Safety George W. Chadsey has asked] of the latest model fire pumpers and 


year throughout the U. S., putting Seeks Fire Pumpers 


a huge volume of money in circu- 
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, Business Indexes Point to Car Sales Upturn by Fall 


Cincinnati Sales 
In June Top ’39 
But Under May 


CINCINNATI. — Sales of new 
cars during June in the Cincinnati 
market totaled 2,095, a gain of 25 
percent over June, 1939, when 1,558 
new cars were sold, but a slight 
recession from the 2,108 new car 
sales volume of May, 1940, accord- 
ing to Cincinnati Automobile Deal- 
ers Assn. 

June used car sales numbered 
2,816, an increase of 3 percent over 
June, 1939, when 2,735 used cars 
were sold, but a decline from May, 
1940, when 3,026 used cars were 
sold. 

New truck sales during June 
totaled 186, a gain of 20 percent 
over June, 1939, but 67 trucks less 
than during May, 1940, when 253 
trucks were sold. Used truck sales 
during June amounted to 105, which 
is 30 less than sold in the previous 
month. 





lation. the board of estimate and apportion-! a 125-foot extension ladder. 


—“L SEE what you mean 
—by TELETYPE! 


WHEN distances are long, time short, and orders com- 
plicated, modern business talks in type. 


Bell System Teletypewriter Service is two-way. It 
transmits all kinds of messages, any distance, instantly, 
in typewritten form. Every word exchanged is auto- 
matically recorded in black and white at all points of 
contact. Misunderstandings are eliminated, errors mini- 
mized, customer service speeded up. Carbons help 
simplify routine. 

If speed is part of your communication problem, the 
teletypewriter may be the answer to it. A Bell System 
representative will gladly tell you about the service, and 
how it may be used to flash information on 
your own company forms. Call him through 
your local telephone office. 





BELL SYSTEM TELETYPEWRITER SERVICE 


DETROIT CALLING 
PITTSBURGH 


REFER OUR ORDER N6840 
COVERING COLD ROLLED 
SHEETS. MUST HAVE 


WILSON 
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By A. H. Allen 


AUTOMOBILE and parts com- 
pany engineering departments in- 
clude some of the most prolific 
groups of men in all industry, not 
necessarily in the popular sense of 
the word but definitely in the sense 


that their brain children, in the 
form of new devices and new 
parts, annually run into the thou- 
sands. Naturally, not all of them 
see the light of day in finished 
automobiles, but a lot of them do, 
and motor companies’ generally 
are most zealous in establishing 
their ability in regard to “engineer- 
ing firsts.” 

The so-called independent pro- 
ducers seem to be in the front line 
when it comes to engineering de- 
velopment, perhaps because they 
can move faster than the larger, 
more highly integrated organiza- 
tions, perhaps because they can 
afford to show a little more engi- 
neering “daring” than their larger 
competitors where a slight miscal- 
culation might be disastrous on 
large-production cars. At any rate, 
Studebaker, Nash, Packard Gra- 
ham, Hudson and others have been 
right at the head of the parade in 
pioneering new engineering ideas. 

* * * 


For example, Studebaker in a 
recent communication addressed 
to employes lists a number of 
significant contributions accred- 
ited to their engineers, including 
the casting of six cylinders en- 
bloc; carburetor hot-spot; 
straight-through muffler to re- 
lieve back pressure; thin steel- 
backed main bearings; carburetor 
silencer; Planar-type wheel sus- 
pension; molybdenum steel for 
good fabricating qualities; combi- 
nation heater and ventilator of 
under-seat type, and a number 
of other innovations. 

* * * 

PACKARD engineers have to 
their credit hundreds of patents on 
automotive improvements and are 
particularly industrious in this re- 
spect. 

Among the 65 engineering im- 
provements claimed to have been 
pioneered by the Hudson engineer- 
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full details. 
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The gas tank that knows all... 
and tells 


Here's the gas tank that’s “‘most likely to succeed” from now on. 


Takes its fuel at full pumping speed, unfailingly tells the operator 
when it’s had enough. You could fill it in the dark without spills 
or blowbacks. The reason: VENTALARM® a simple, whistle 
signal device. Thousands of “tell-it-all” gas tanks are in service, 
saving spills, time and money for bus, truck, and taxi operators 

. Give your cars another strong selling argument. Write for 


VENTALARM 


*T. M. REG. U.S. PAT. OFF. 
Saves gas- speeds fueling - 
reduces fire hazards 


SCULLY SIGNAL COMPANY, 91 First St., Cambridge, Mass. 


ing staff are the first sedan-type 
closed body in 1913; compensated 
and inherently balanced crankshaft 
in 1916; aluminum alloy pistons in 
1918; first steel bodies made on 
production line in 1926, and first 
all-steel bodies including roof and 
floor in 1935; hydraulic-mechanical 
brakes in 1936; selective automatic 
gearshifting in 1935; airfoam seat 
cushions in 1939; dash locking hood 
in 1939, and a host of others. 


Engineering department of Gra- 
ham-Paige Motors likewise has left 
no grass growing under its feet, 
among its most notable contribu- 
tions being the supercharged pas- 
senger car engine, close-coupled 
sedan body, elimination of running 
boards to increase body width, etc. 

* Ed * 


Under direction of capable Ben 
H. Anibal, Pontiac’s engineering 
department has pioneered many 
automobile developments, holding 
nearly 100 patents on improve- 
ments made since 1926. They in- 
clude first general use of Duco 
body finishes; cyanide hardened 
transmission gears, full-pressure 
metered flow lubrication, gusher 
valve cooling, pressure - suction 
crankcase ventilation, mechanical 
fuel pump, electroplated pistons, 
foot-controlled headlight beams, 
variable-rate rear leaf springs, 
and others. 

cd * Bd 

ONE of the quickest and surest 
ways to get an argument from an 
automotive engineer is to start re- 
citing some of these engineering 
firsts. He will usually dig back in 
his files and pull out evidence that 
he had thought of the same idea 
years ago. And then perhaps some 
energetic parts company engineer 
will say he submitted the idea 
years before that, only to have it 
discarded. 

The important thing to remember 
is not so much who developed what 
and when, as it is the fact that 
automotive engineers are indefatig- 
able workers, full of ideas, often 
irked over the apparent slowness 
of managements to accept them. 
Credit is due in no small measure 
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BOOK DEALER ties-in with 
Superfinish displays. Coincidental with 


publication of ‘‘The Story of Super- 
finish’”’ by Arthur M. Swigert jr., di- 
rector of production § research for 
Chrysler sales division, Alvin C. Ha- 
mer, proprietor of Hamer’s Book Shop 
in the Buhl building, Detroit, devoted 
the seven windows of his store to at- 
tractive displays of the new book and 
various automotive parts which have 
been Superfinished. The displays have 
excited a great deal of curiosity, ac- 
cording to Hamer and many men enter 
the shop and examine the Superfinished 
metallic objects for themselves. 


to this hardworking fraternity for 
the remarkable values offered in 
American automobiles. 

ok cd % 

NEWS DISPATCHES tell of the 
success of German engineers in 
developing ersatz rubber known as 
“buna,” to meet deficiencies of nat- 
ural rubber in the Reich. U. S. 
rubber technicians are fully posted 
on the rubber synthetics and pos- 
sibly have gone beyond German 
experts in this respect, even though 
rubber shortage does not impend 
in this country. 

* * 
Derived from petroleum, coal, 
limestone, salt and other natural 
resources, such materials as 
DuPont’s Neoprene, Goodrich’s 
Ameripol and _  Koroseal, and 
Standard Oil’s Buna N and Buna 
S bid fair to mark a new era in 
rubber should exigencies restrict 
imports of natural gum. 
* * * 


Recent article in Fortune stated 
that a $30,000,000 expenditure for 
research could insure _ sufficient 
synthetic rubber for all this country 
requires. Chief deterrent to syn- 
thetics just now is their high cost, 
although Neoprene finds a good 
many uses in automobiles where 


| 
seven | 


Week's Personality--- 


With the winding up of pro- 
duction of 1940 models, Ben H. 
Anibal completes 15 years 
chief engineer of 
Pontiac. He was 
chief engineer of 
the first Pontiac 
that made _ its 
bow at the New 
York show in 
January, 1926. 
And he was 
chief engineer of 
the 2,000,000th 
Pontiac that 
came off the as- 
sembly line on 
June 5 just 
passed. Wrapped up with those 
15 years and 2,000,000 cars is 
the story of a spare, nervous 
giant of a man... Anibal, who 


as 





B. H. Anibal 











| pictures of 


immunity to oil and gasoline makes ' 


it superior to natural rubber. 


Westinghouse Receives 


New Allison Order 

EAST PITTSBURGH, Pa. — Re- 
ceipt of an order from Allison plant 
of General Motors Corp. for fluore- 
scent lighting fixtures, totaling ap- 
proximately $50,000, is announced 
by Westinghouse Electric & Mfg. 
Co.’s Lighting division. 

This new order is a duplicate of 
the original and covers 1,300 Type 
FA fluorescent luminaires, each 
containing three 48-inch, 40-watt 
daylight lamps. They will be used 
in a new extension which is being 
added to the present plant. 





talks with a drawl and blushes 
readily. His office at Pontiac is 
no bower of luxury ... no ma- 
hogany, no row of push _ but- 
tons . . . just a table, a neat 
desk, a blue print or two on the 
wall. It looks like a place where 
things get done. 

Anibal has veterans around 
him, too. The 12 members of 
his executive engineering staff 
have an average period of ser- 


|acres or 1,000,000 square feet of 





vice with Pontiac of 13.9 years, 
With 94 important patents and 
more than 90 vital engineering 
improvements to their credit. 
During the course of a year 23 


blue prints come under Anibal’s 
supervision, while each year he 
studies the reports of more than 
one million miles of test driving | 
run by Pontiac’s 27 test drivers 
at General Motors proving | 
ground. 

Anibal was born and reared 
in the vicinity of the City of 
Pontiac. Was graduated in en- 
gineering from Michigan State 
College, joined General Motors 
in 1909. From 1911 to 1921 he 
served continuously at Cadillac 
and as chief engineer repre- 
sented that company at Wash- 
ington in the development of 
the Liberty motor. During that 
period he also acted as chief | 
engineer for the aircraft divi- 
sion of General Motors. 

In 1921 he became chief engi- 
neer for the Peerless company | 
and during 1924 was consulting 
engineer for Studebaker. In 1925 
he joined Pontiac as chief en- 
gineer. — C.S. 






























Drawings Are 


Directly onto Any Surface 


BALTIMORE. — A revolutionary 
new process by which engineering 


| drawings are directly reproduced, 


photographically, on nearly any 
kind of surface, has been an- 
nounced by Glenn L. Martin Co. 
The process, developed by Martin 
laboratories, is credited with much 
responsibility for the factory’s mass 
production methods in the building 
of airplanes and is expected to 


have wide application in many 
other industries. 
An heroic-scale camera _ snaps 


large drawings, the 
negatives are developed and the 
images projected back to large 
sheets of aluminum alloy metal 
whose actual surfaces have been 
sensitized with a special emulsion. 
When such a sheet (maximum 
standard size used is 10 by 5 feet, 
but it could be larger) is placed in 
huge developing tanks, the drawing 
appears in all its preciseness on 
the surface in exact scale — or in 
fractional or multiple scales, if 
so desired. 


Thus there can be produced in a 
matter of minutes any number of 
drawings which might have re- 
quired days in re-drafting. The 
company saved more than $80,000 
last year in drafting alone. Engi- 
neering work is speeded tremend- 
ously. Tool designing and tool mak- 
ing gets under way more rapidly 
and more accurately. Production 
preparation starts quicker and 


changes are made more rapidly. 
And because there are plenty of 
the exact-scale drawings available, 
the whole effort of the several 











A BATTERY of 1,000-watt floodlamps was installed on the 
inspection line last week to give the company a fourth variety of 
ment, each designed for a particular job. The new lights are 
candlepower readings at one place on the line are increased fro 
lef 40 to 700. The floodlamps can be seen in the picture above, 


Cadillac-LaSalle 
lighting equip- 
so spotted that 
m an average 
together with 


a fluorescent lighting system that brings out true body colors. 







Reproduced 


vital departments is co-ordinated 
all of which adds up to incomput! 
able savings. | 

The process has many other use! 
in the plant. Where an _ experi 
mental airplane is to be built, thi YOUNG! 
master drawings, absolutely accujoperating 
rate in every detail, can be photoidistrict ro: 
graphed directly onto the meta 
of which the ship is to be cor. 
structed and the parts cut direct! 


















from the material itself. If a wind} We 
tunnel or water basin model of : 
projected airplane is desired, it i 

only necessary to call on_ thjBantam 


camera to scale down the _linejBuick..... 


1/10th or any other fraction of the 
full size. An easy calibration ¢! 


scale. 





Construction Begun 


PITTSBURGH. — Pittsburgh Plat 
Glass Co. has begun construction aiOjds 
its Ford City (Pa.), No. 4 Works, ap 
assembly line mirror plant of 750,06 
square feet annual capacity, accordin#Y 
to President H. S. Wherrett. P 






NI ALLOYS — 


GUIDES 200-INCH TELESCOPE 





STA’ 
The versatility of Nickel contain 
ing alloys reaches a higher plane 
Recent newspaper stories describe 
a “robot astronomer” which guides 
the movement of the famed 20) totaig5s 


inch telescope atop Palomar Moun) for May — 
tain. This pygmy robot or brailj\ew York 


unit, weighing only ten pounds} ——__ 
controls the million-pound _ tele} "*™essee 
scope, guiding the 200-inch ey —— 
unerringly along the path of an} 

star at which it is pointed. Th‘ Tyas 
robot was developed by Hent!|_for May 
E. Warren of the Warren-Tele| ‘Total 
chron Company, and operates 0!|@Date _ 
the principle of a tuned vibratini 

wire. This tuned vibrator consist 

of Nickel steel wire joined t 
berylium -copper wire which !e| 
ceives impulses or kicks 60 times 

per second. This 10” vibrator hé 

a frequency said to be unaffecteé 

by broad temperature’ changes) 
However, the actual rate of vibra) STA 


controlled to a_ fractio) 
per second through 4 


tion is 


of a unit 


‘tiny but powerful Alnico magnet 


The Alnico magnet, as is generall!j-—— 

known, is a specié ‘ANUARY 
alloy containiné iBRtaet 
aluminum, cobal! BUAR\ 





and Nickel. “Ren 

THE Pi — 
INTERNATIONAL \iy¥—— 
NICKEL COMPANY 
INC. New York, MY! Dates 





production-Re istrations 


AUTOMOTIVE NEWS, JULY 8, 1940 


13 


[Holiday Drops Production to New Low for Year 








| AN’s Production caveat 
(U.S. and Canada) 
WEEKS ENDED JULY 6, JUNE 29 


Jan.1 Jan. 





. | Week Same Week June to to 
| Ended Week Ended 1940 July8 July6 
_ | July6 1939* June29 Revised 1939* 1940* 
| igen. MOTORS ....... 22,704 11,800 39,971 156,176 844,514 1,095,594 
; | chevrolet? .....------ 13,000 11,800 23,890 86,415 535,160 651,083 
Buick ...---:essee ere? 4,614 $ 6,548 25,592 119,466 170,630 
1 | pontiac ..------+-+-°° 3,000 $ 5458 21,913 87,193 133,533 
t | oldsmobile ..-----.--- 2,400 + 3,388 17,328 81,790 117,009 
- Cadillac- lle se eee + 687 2,928 20,905 2 1 9339 
> |QHRYSLER ....------- 13,413 14,680 18,174 74,081 464,751 584,132 
3 | plymoutht ....------- 7175 7,300 9,602 38,485 - 233,220 287,840 
a ee 3,568 5,100 5,013 20,448 156,110 180,182 
> | chrysler ..----------- 1,530 1,300 2,026 9,090 41,801 67,185 
~ | pe Soto ....-------+- 1,140 980 =—-1,5383 6,058 = 33,620 =. 48,925 
* PRORD ..-- essere cree 11,770 §=11,750 = 16,584 66,503 515,282 538,379 
f | Fordt ....----+-eeeee 10,450 §=10,500 §=14,728 58,681 450,407 468,528 
t | Mercury .-------+--:: 1,020 1,050 1,452 5,929 50,880 53,680 
f | Lincoln-Zephyr ...... 300 200 404 1,893 13,995 16,171 
. |gTUDEBAKER* ....... t 1,422 1,676 9,055 54,912 63,073 
ACKARD .....-------: t $ 977 6,297 22,010 42,470 
IDSONT ....-----555> swe 614 844 3,810 33,298 39,103 
” PNASH eee eee eee eee t £ $ 3,245 37,439 33,278 
y fwHLLYSt .....--------> $ t 163 -1,189 8,966 = 14,932 
> GRAHAM ......-------- ¢ 84 55 309 3,057 1,620 
> IBANTAMT .....-------> £ t + $+ —s:1,837 899 
- | DTT LAN! wis awe «4.44 £ t 64 226 770 291 
LLANEOUS? 5,200 3,100 6,250 24,882 147,041 179,942 
7 TOTAL.......---++++- 53,087 43,450 84,758 345,773 2, 133, 877 2 593, 713 






‘Revised. tIncludes trucks. 


th} YOUNGSTOWN, O.—Steel plant 
CUoperating rate in the Youngstown 
otoldistrict rose three points last week 


Plant Activity 


Week Ended June 29 
OUTPUT UNITS WORKING 





eee eee e errr eee ee seeee 


> Buick bkaeeaed drop; 4,614, four days 
(ad.-LaSalle.steady; 690, three days 
hiChevrolet...drop; 13,000, three days 
ysler..... drop; 1,530, three days 
ringDe Soto...... drop; 1,140, three days 
tyDodge........ drop; 3,568, two days 
DE nsw asa drop; 10,450, three days 


MA i c0 Cs naeasssesouKanee closed 
necoln....... drop; 300, three days 
a tietan ad scce cnckamnae closed 
| anOlds =. -drop; 2,400, three days 


Raa gain ace te eaters ie closed 
Ply ooh. -drop; 7,175, three days 


oh 


),00 
ling? 





ftClosed. Miscellaneous includes Crosley, 
Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, 
International, Mack, Reo, Sterling, White, etc. 





| Increase in Spite of Holiday 


to 83 percent, but the actual steel 
output showed the loss of one 
day’s operation due to observance 
of the Independence Day holiday. 
Without benefit of expected 
heavy steel requirements for na- 
tional defense, steel mill production 
continues at a rate within reach- 
ing distance of practical capacity, 
a survey here indicates. Delivery 
dates are being advanced under the 
accumulation of mill backlogs. 
Buyers are adding to inventory as 
a safeguard against expected cur- 
tailment of supplies as defense 
measures bring orders to the mills, 
with perhaps priority provisions. 
Fulfillment of French contracts, 
taken over by the British, already 
is under way. Other export tonnage 
is appearing, following the drying 
up of the usual sources of supply. 
Railroad buying has become an 


~|Week’s Output 
Is Estimated At 
53,087 Vehicles 


By Pete Wemhoff 
Associate Editor 


DETROIT.—With all plants 
except one working on a holiday- 
curtailed three-day week, automo- 


tive production 
Automotive News’ 


fell sharply last 
Production Estimate week to a new 


low mark for 
the year. How- 
ever, the week’s 
total continued 
to shade the 
comparable pe- 
riod of last year. 
Several addi- 
tional compan- 
ies finished up 
their 1940-model 
operations last 
week and will be 
joined by others 
this week. This 
week’s’ output, 
however, is ex- 
pected to rise 
considerably as 
those plants still 
operating re- 
sume their reg- 
ular four or five- 
day week. 
Cars and 
trucks produced 
during the cur- 
rent week are 
estimated 
by AUTOMOTIVE 
News at 53,087 
& units, compared 
with 84,758 ve- 
hicles in the 
previous week and with 43,450 units 
in the corresponding period of 1939. 
The revised estimate for June is 
345,773 units. 


With Buick the only maker work- 
ing more than three days last week, 
General Motors’ group total for the 
week is estimated at 22,704 cars 
and trucks, which contrasts with 
39,971 units in the previous week 
and with 11,800 vehicles in the com- 
parable period of last year. 

Chrysler divisions likewise ex- 
perienced a decline in assemblies 
last week, the total being placed 
at 13,413 cars and trucks as against 
18,174 units in the previous week 
and with 14,680 units in the com- 
parable period of 1939. 


Three-day work-week was in use 
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New Passenger 





Car Registrations 


Five Months (Except for Oklahoma) 








May May 1940 1939 Unit 
Total Pos. 1940 Pos. 1939 Pos. Gain 

OUR ONEG eet cceesv ens 86,597 1 375,956 i Fe 1 103,879 
NE ci eN ed CNd eck 54,205 2 243,474 2 205,854 2 37,620 
oc ere 46,303 3 193,978 38 166,340 3 27,638 
EE S86 oe dN HES 26,941 4 119,838 4 89,720 5 30,118 
UE <Vewstvnee Views’ 23,041 5 96,716 5 67,386 6 29,330 
IOGNG  veaccvcvesveves 21,053 6 93,156 6 90,134 4 3,022 
oo 20,191 7 84,796 q 61,291 7 23,505 
GIETIUOE. 6.00 6s8-00000e 10,292 8 44,537 8 31,507 8 13,030 
Studebaker .......... 10,107 9 42,521 9 26,950 9 15,571 
MUEOUED ccc vttieennes 8,020 10 36,824 10 25,955 10 10,869 
RIE 04:609:4.0810,40-00 8 7,906 11 33,845 11 21,234 13 12,611 
PME: £5:¥cewves exes 6,930 13 31,005 12 19,842 14 11,163 
MOOR 605444 ¥¥.evses 6,983 12 30,799 138 23,178 12 7,621 
ES 445 dD edee tees 44 5,151 14 24,185 14 24,037 11 148 
Cadillac. LaSalle ..... 3,338 15 15,016 15 15,406 15 390* 
WUMETE. be.c0 cise nes sees 2,012 16 9,339 16 4,960 17 4,379 
PEE. t0beci pes cvees 1,853 17 9,328 17 8,745 16 583 
EEL Gb 6600s bene 205 18 404 18 2,011 18 1,607* 
Hupmobile .......... 3 19 21 19 555 19 534* 
Miscellaneous. ....... 660 1,897 831 1,066 

NRG 868 Vi ai USES 341,791 1,487,635 1,158,013 329,622 
*Loss 





Registrations of New Cars 


In May Top 


DETROIT.—Registrations of 
new passenger cars in 48 states, 
Oklahoma excluded, for May are 
23.31 percent above corresponding 
figures for the same month a year 
ago, R. L. Polk & Co. reports. 

A total of 341,791 units were 
registered during May in the 48 


Vehicle Mileage 
Shows Big Rise, 


Survey Discloses 


WASHINGTON. — The automo- 
biles and trucks of the U. S. 
individually are doing more work 
than ever before. Statistics com- 
piled by American Automobile 
Assn. last week indicate that mile- 
age piled up by motor vehicles is 
increasing out of proportion to the 
gain in registrations. 

Reports from its 725 affiliated 
clubs show that car owners had to 
call upon motor clubs, service sta- 
tions and garages 30,940,000 times 
last year for emergency road 
service. This is a 13 percent in- 




















































1939 by 23.3% 


states reporting, compared to 277,- 
171 in May, 1939. Registrations for 
April, 1940, however, were slightly 
above the May total. In that month 
an aggregate of 348,632 registra- 
tions was reported. 


For the first five months of this 
year registration of new cars in 
the 48 states reporting totaled 
1,487,635 units, an increase of 28.44 
percent over the registrations for 
the first five months of 1939. 


The same 48 states reported a 
total of 50,630 new truck registra- 
tions for May, an increase of 13.72 
percent over the same month last 
year but a decrease of 7.66 percent 
from the total of 54,831 new truck 
registrations for April this year. An 
aggregate of 245,540 new truck reg- 
istrations was reported for the 48 
states through the first five months 
this year, an increase of 18.90 per- 
cent over the total of 206,504 truck 
registrations through the end of 
May, 1939. 


Set for Production 


HASTINGS, Mich. — Manufacture of 
trailers by Royal Coach Co. will get 
under way early in July. H. W. Wer- 
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Consistent Followup System Boosts Sales of Parts(: 
Indianapolis Firm Keeps \ een “i | 


Close Contact with Customers 


INDIANAPOLIS. — Religiously 
following certain essentials, which 
experience has proved are vital, is 
the foundation of the success of 
Meridian Pontiac, Inc., here. 


According to J. E. Overman, 
parts manager, letters or postcards 
are mailed out every 30 days to all 
independent garages and other car 
dealers. The letters point out that 


Defense 


(Continued from Page 1) 


who turn to aviation work. AAA 
reports that CCC at present time 
has not fully formulated its plans 
but has two types of training in 
view. One of these would be a full 
course and require two years but 
which might be squeezed into one 
year, while the other is a short 
course of about three months. 

Further in its program AAA has 
offered the facilities of its driver- 
training organization to assist in 
training drivers for non-combat 
military service. Under this pro- 
gram 2,200 high school teachers 
already have been trained in driver 
instruction and probably many of 
these could be depended upon to 
train new drivers. 

Leaders of the AAA have decided 
to offer no opposition to new car 
taxes at this time when the reve- 
nue is needed for defense costs. 
On the other hand, an effort will 
be made to seek support for 
changes and improvements in our 
present highway system to make 
it more suitable for military pur- 
poses. 


Safety Promoted 


RICHMOND, Va.—(UTPS).—In its 
efforts to promote safety in Richmond 
and the state, the local Junior Board 
of Trade is distributing 10,000 = 
of a handbill to explain the new high- 
way marking system to motorists. The 
handbill, headed ‘‘You Shall Not Pass,’’ 
is illustrated. 


WANT ADS 


Want a Man? 
Want a Job? 

Want to Buy? 
Want to Sell? 


YOU can make YOUR WANTS 
known quickly and cheaply to 
12,000 Automobile Dealers, Jobbers, 
Manufacturers—the whole industry! 
Forms close Friday noon at Detroit. 
Cash in advance — TEN CENTS 
PER WORD PER _ INSERTION. 
Twenty-five cents per word for 
three insertions. Count each initial, 
group of numbers or abbreviation 
as one word. Address: 


WANT AD DEPARTMENT 
AUTOMOTIVE NEWS, DETROIT 













JOBS WANTED 





GENERAL MANAGER who has developed 
ability in excess of his opportunity, cap- 
able of handling sales and service who 
is ambitious to locate where application 
and ability are recognized. He is thor- 
oughly versed with General Motors prod- 
ucts. Box 225, Automotive News, Detroit. 


AUTOMOBILE manufacturers notice — 
Successful wholesale operator and dealer 
builder desires change. Ten years with 
major manufacturers and large distribu- 
tors; 35 years old, excellent references. 
Address Box 222, Automotive News, 


Detroit. 





MAN with five years’ advertising experi- 
ence in Detroit, desires selling position. 
Thoroughly acquainted with automotive 
industry. Best of references. Box 223, 
Automotive News, Detroit. 


MAN of 45, former dealer in metropolitan 
city, desires position as sales manager 
or manager for retail dealer. Ten years’ 
experience in automotive field. Refer- 
ences furnished. Box 224, Automotive 
News, Detroit. 





ACCOUNTANT experienced in automobile 
accounting. Will supervise or audit 
bookkeeping records, prepare’ reports, 
tax returns and other pertinent infor- 
mation. Box 220, Automotive News, De- 
troit. 





WANTED 


Addressing ma 


WANTED FOR CASH 
chines, multigraphs, dictaphones and 
other office devices. Pruitt, 169-B, Pruitt 
Bldg., Chicago. 
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A special meeting for independ- 
ent garagemen was held recently. 
They were given parts catalogs 
and shop manuals and served re- 
freshments. 

Pontiac monthly order system has 
proved an 
keeping an ample supply of parts 
on hand, Overman declares. 

A fully modern parts depart- 
ment, attractive in design, is an- 
other important factor in Meridi- 
an’s continually growing parts 
business, and Overman says “we 
find this necessary to keep business 
and sell more merchandise after 
we get customers coming to us. 
We constantly try to improve our 
display and try to keep it the 
most attractive in the city.” 


AIRCRAFT NEWS 
| Of Interest to the Automobile Industry | 


ANNOUNCEMENT made iast 
week by William S. Knudsen, pro- 
duction co-ordinator of the Na- 
tional Defense Commission, that 
Packard has agreed to build 3,000 
Rolls-Royce airplane motors for 
the United States government as 
well as the 6,000 for Great Britain, 
is regarded by observers as an- 
other example of the versatility of 
the automobile industry. Not only 
can it build cars and trucks, but 
it seemingly has production ca- 
pacity sufficient to take care of 
Uncle Sam’s wants in the way of 
airships and other armament 


needed for war purposes. 
od x * 





The airplane industry itself is also 
gearing up for the big war or- 
ders that are in sight. The Wall 
Street Journal, making a survey 
of the industry, estimates that 
the backlog of orders already 
amounts to half a billion dollars 
for the Pacific Coast plants alone. 
The seven major plants on the 
West Coast will expand their 
present manufacturing space 
from 4,800,000 square feet to 8,- 
200,000. The expansion program 
will exceed $15,000,000 and may 
come close to $20,000,000. 

* * x 


AUSTIN CO., Cleveland, will 
build a 60,000-square feet welded 
rigid frame plant and office build- 
ing for the Harvill Aircraft Die 
Casting Corp., of Los Angeles. 


Gets New Quarters 


DETROIT.—The entire organization 
of Micromatic Hone Corp., manufac- 
turers of honing machine tools, will 
move to larger quarters in a new lo- 
cation at 1345 E. Milwaukee Ave. this 
week. 


Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 


efficient method of! 


to keep the department the most attractive in the city. 


Chris 


oi Sinsabaugh 





(Continued from Page 1) 


who have made automobile history 
and this conductor cannot resist 
filching a few of them, with the 
kind permission of course of the 
Saturday Evening Post. 

* * cd 


ONE OF THE first of these 
to catch my eye credits Joe Fields, 
now a vice-president of the Chrys- 
ler Corp., with furnishing the 
spark to Charley Kettering which 
resulted in the development of 
Ket’s electric self-starter. At that 
time Ket was with National Cash 
Register and Joe took a liking to 
him. As Bingay writes, Fields told 
Ket that the cash register would 
never be a mass sales success until 
someone could invent something 
that would eliminate the long 
heavy arm that had to be pulled 
down to open the drawer. Ket 
conceived the idea of a little elec- 
tric motor that went into action 
at the touch of a key — and the 
job was done. 

“That was when the idea of the 
self-starter was born,’ Bing de- 
clares. “Ket came to Detroit and 
sought out Henry M. Leland, then 
president of Cadillac. Leland agreed 
that the motor car should have 
some contraption to turn over the 
motor. Young Ket applied the same 
principle he had evolved for the 
cash register; and while he was 
about it, also developed the igni- 
tion-and-lighting system.” 

* ES * 


IN ANOTHER place, Bing gives 
his version of why Henry Ford and 
Bill Knudsen came to the parting 
of the ways. He quotes the re- 
ported remark of Ford that “I 
consider Bill Knudsen one of the 
greatest production men in the 
business.” 

Whereupon, he was supposed to 
have been asked: “If you think 
that, why did you let him get away 
from you?” and Ford is quoted as 
saying: “That is a fair question. 
Mr. Knudsen was a strong-going 
man who wanted his own way. I 
wanted things done in my way. I 
realized that I was wasting too 
much energy trying to get him to 
do things the way I wanted them 
done. So we parted company; he 
went to the competitors and all 
my opposition was in one basket. 
No quarrel at all.” 

* * co 

AS FOR THE seven body-build- 
ing Fisher brothers, Bingay tells us 
that Fred and Charles were the 
first to come to Detroit. Charles 
Fisher wanted to get married and 
he went to his employer, Wilson, 





HERE’S A VOLUNTEER safety patrol that’s winning grateful acclaim from | 
motorists stalled on transcontinental highways, along regular routes of a well- | 
known automobile shipping firm. This Plymouth emergency car is the first of | 


its kind assigned to patrol a 2,000-mile route, carrying emergency equipment 
for the company’s drivers and instructed to look after other motorists, too. 


the owner of the body building 
plant where they worked, and 
asked for a $5 raise. The boss told 
him $25 a week was enough for 
him. Then Charles declared he 
would quit and go back to Nor- 
walk to work for his father and 
also get married. Fred said he 
would go too. Hugh Chalmers, then 
president of Chalmers-Detroit, who 
got his bodies from Wilson was 
disturbed, for master workmen of 
the Fisher type were few and far 
between in Detroit, so when the 
two Fishers went to him with the 
proposition that they go into busi- 
ness for themselves, Chalmers of- 
fered to get them financed in a 
small way. Which he did and this 
was the start of what today is the 
powerful Fisher Body Corp. 

* * ca 

TIED UP WITH this tale is 
Walter O. Briggs, now a formid- 
able rival of the Fishers as a 
body builder. Charles Fisher got 
married as he had planned and set 
up housekeeping in a small apart- 
ment in Detroit. Across the hall 
from them there moved in another 
young married couple, Mr. and Mrs. 
Walter O. Briggs. Briggs had 
started as a Michigan Central 
switchman and had been advanced 
to yard foreman of a cement com- 
pany. There he became acquainted 
with the colorful Walter Flanders, 
Bill Metzger and Barney Everitt, 
later the E-M-F combination. Ever- 
itt had been operating a _ body 
painting shop but wanted to get 
into the automobile business with 
Flanders and Metzger, so he turned 
his business over to Walter Briggs, 
who thus got his start, the present 
Briggs Mfg. Co. being the final 
result. 

There was a romance too about 
the Fisher-Briggs friendship that 
developed during the early days 
of the two families. Their two 
families grew up together and a 
few years ago the announcement 
was made of the marriage of Miss 
Elizabeth Briggs and Charles T. 
Fisher jr. 

ok * * 

BINGAY once had it in his 
power to make an automobile edi- 
tor out of Clarence Budington Kel- 
land, now a famous author. It was 
in 1907 when Bing was sporting 
editor (now we call ’em “sports 
editors”) of the Free Press. Bud 
was one of his two assistants. The 
other one was Lee Anderson. Au- 
tomobile stories for a sport page 
seemed a pain in the neck to Bing. 
So he looked at his two assistants, 
sorta eeny-miney-moe, and he spot- 
ted Anderson. And he made Lee the 
Free Press’ first automobile editor. 
Lee’s destiny thus defined, he never 


has left the driver's seat. For years | 
he has headed one of the leading | 
advertising agencies specializing on | Be sure to see historic Philadelphis 
automobile accounts. It didn’t take | 


into a giant oak. 


Hefter Heads Sales 


CHICAGO. E. G. Hefter, recently 
in charge of metropolitan sales promo- 
tion for Stewart-Warner Corp., has 
just been appointed general sales Man: 

lager for Ero Mfg. Co., makers ot 
automotive accessories and sportine 
goods. 

Pete Wemhoff's Fourth Dimension 
offers news of automotive advet Si 
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s Nat. Avg. 

n MAKE Boston New York Philadelphia Pittsburgh Cincinnati Detroit Chicago St. Louis Atlanta Dallas Denver LosAngeles Seattle = ~ = 

lel k Series 40 39] 695- 665 | 745- 645 | 695- 595 | 695- 675 | 755-645 | 649- 645| 725- 545| 725- 600| 765-695 | 795-695] 795- 780| 795- 606| 895 _|_Tn Oe 

ely SS 595- 495 | 595 | 505- 445| 505- 450| 595- 525| 497- 480| 625- 445| 595- 525| 595- 585| 495- 450| 595 _—|_ 695- 545) 69! oe a 491- 394 

4 ——_ *87§ 525- 400| 395 | 495- 360| 495 | 497- 875| 449- 205| 475- 345| 495- 445| 465- 445| 445- 350| 525- 400| 535- 425| 585- 495 | a 

| 36) 375- 295 345- 235| 365- 295| 345- 325| 425- 245| 269- 229| 350- 225| 345 365 $49- 225| 485- 375| 495- 325| 465 — 

’ | | | 
“gl” 394 scien | | | | | | | | - 

Ce 760) *sa]_ 875 _ | 845-548 | | | | [795 | | | | | | . | | eee a 

———______ 8 - | e | T | [795 | | | | | 695 __—'|_ 795 = eee 

— ___ * 86] 445- 815) 445- 868 | l |_ 445 l | | | ae jk 4 

Chevrolet Master 39] 545- 365, 475 | 550- 435| 525- 489| 595- 525| 495- 445| 525- 415| 595- 495| 545- 535| 585 |_5%5- 510| 595- 548 | 685- 665 | esi we 

BS 465-845 | 475 445 | 450-895 | 2065-485 | 405-875] 425-895] 445- 975] 496-875 | 300-925] 445- $00] 475-965] 585-408] _|_@60- FT 

| ——__ 814 875-275 335 | 845-250 | “308-870 | 420-245 | 920-245 | S65- 288|  $75- 945 | $60- 205] $35- $15 445- $95 | $05- 205 | 475- $45| SBI $00 

a i 36) 285-175) 175 | 225- 165| 219 | $45- 195| 245- 165| 295- 195| 297- 225| 265- 195| 299- 195| 345- 245| 365- 245| 359 _—|_ 286-200. 

595- | 595- . - - 495- 465| 615 | 600- 565 | | 560- 535| 575 | 695 |_613- 510_ 

rolet Master Deluxe 39] 595- 545| 495 | 595- 525| 575- 550| 545- 475| 550- 423 | 5 695 

ae 495- 365 | | 485- 345| 459- 450| 435- 375| 495- 319| 467- 410| 469- 425| 445- 420| 450- 395| 495- 445 | 575- 425 | |_478- 398 

ee "87 395- 265) | 365- 295| 395- 385| 410- 325| 350- 265| 325- 285| 365- 345| | 395- 345| 475- 345| 548- 465| 402- 332° 

nian 275 | 225 295- 265| 295- 185| 295- 235 | 825- 195| 245 | $25- 265| 395- 269| =| 207- 286. 
' tT 

et Chrysler Royal 394 795 | 595 | 645- 635 | | 735 | | 645- 585 | | l | 845- 695| 825- 725 | | 726- 660 

ee 88) 565- 495, 525- 495| 445 | 545- 465| 595- 475 | | 545- 465 | | 495 l | 575- 445 | | | 586- 473 

—— 87] 1495- 295| 445- 310| 395- 350| 425- 319| 425- 327| 375- 277| 425- 295| 415 | | 295 | 585- 425| 395- 365| 559- 395| 432- 336 

a 36) 395-165 | 295- 225| 325 | 355- 345 |_ 295- 265 | | |_ 225 | 385 395- 325| 559- 467| 359- 299 

= De Soto 894 745- 659| 645 | 585 | | | 569- 547| | | 645 | 695- 665 | | 695 | | 654- 624 

tence 88) 515- 495| 550- 448| 495- 485| 489- 457| 545- 425| 449 | 495- 385| 420 | 495 | 485- 450| 595- 433| 475 l | 508- 447 

| 180) 81] 445- 379 | ~395- 299| 425- 395| 395- 366| 475- 340| 317 | 395- 295| 396- 349| 395- 375| 365 | $29- 295| 495- 395| 549- 485| 418- 361 

. —____ (Airstream) °36 l | 228 | 269 | 295- 195 | | | l |_ 264-195 

1111} Dodge 39] 675- 625| 665- 575| 695- 495| 685- 595| 645- 495| 595- 549| 650- 525| | 650- 595| 650- 535| 725- 660| 745- 645| 839- 665| 685- 580 


ee 38] 525- 415| 495- 253| 465- 415| 629- 485| 525- 495| 449- 395| 495- 385| 525 | 495- 480| 465- 429| 495- 425| 505- 495| 645- 445| 516- 426 
———— 87] 429- 310| 465- 197| 385- 295| 425- 319| 445- $45| $89- 295| 395- 295| 425- 325| 395- 250| 365- 295| 398- 289| 398- 385| 549- 537| 420- 318 
| 209- 245| 365- 295| 385- 265 | 


1135) "96, 375-225 | 275- 245| 295- 235| 295- 288| 345- 241| 299- 190| 295- 225| 295- 275| 225 





































































































































































1166) Ford V-8 “60” 39] 525- 480 | |_369 | | | | | | | | | |_ 595 | 496- 480 
1 ’33) | | | | | | | | | [45 | | 475 | -445- 445 
‘al 87] _295- 235 | 195 195 | 259- 240| 221 277- 185| 260- 245 | 285 295 | 295 325 425- 349| 277- 251 
| Ford V-8 Deluxe (85) 89 595- 425| 555- 365| 495- 395| 467 | 595- 495 | 550- 465| 585 | 585- 495| 575- 495| 550- 495| 695- 495| 610- 585 | | 571- 461 
$8) 470- 265| 325 | 375 | 435 | 345 | 385- 375] 415- 389| 459- 395| 395 | 445- 425| 495- 445| 549- 445| 595- 485| 438- 403 
$1161 87] 375- 359| 225 | 245 | 840- 275| 295 | 295- 180| 285- 265 | l | 265- 245| 395- 315| 435- 298| 475- 399| 330- 292 
1318} "364 315- 185) | 235- 195| 265- 239| 265 | 199- 119| 275- 195] 225 | 245 295- 185| 298 395- 349| 274- 209 
131¢) Graham Standard ’39] | | | | | | | 
ai "38495 | | | | | | | | | | | 495-495 
(Cavalier) *3i7f 395 | 235 | l l | 295 | 445- 235 | ] l l 365 | 847- 235 
“ 36] | 195-155 | l |_ 285 l | | | | | 240- 155 
$152) ‘Hudson “112” 39] | | 595- 488 | 395 | | 495 l | | |_ 545 | | | 507- 488 
on 88) 425- 295 | | | 389 | 345 | | 495 | 445 | 499- 345| 395 | 599- 465| 453- 368 
i (Terraplane) ‘87 425- 250| | 395- 325 | | 425- 345| 295- 247| 875- 265| | 295 | 350 | 395- 295 | | 419- 395| 336- 303 
2) ss—“—*~*™*CCCtS SC*“‘(S#PSG):CO2QH- 195 | 195- 145| 295 | 239 —S=s'|— 845-265] 189- 185] 275- 225| 275- 165) 275 265- 195| 325- 267 | | $79- 245| 273- 210 
oat LaSalle 89] 965- 775| 895- 825| 975- 695| 995 | 835 ] | 945- 825 | | 945- 695 | | 950 | 1095- 895 | | 960- 785 
"| 88) 675- 575) 695- 540 | | 698 | | 415 | 595- 495 | | 635 | | 675- 635 ] | 627- 561 
37] (525- 375| 545- 398| 465 | 495- 450| 465- 420| 475- 350| 495- 395 | l l | 525 | 585- 465| 635 | 521- 407 
36] 135-275 365 345 ] 375 l | 325 445 | 485 |_ 396- 275 
$1918) Lincoln-Zephyr "894 895- 875| 895- 865| 865 | 995 | 845- 795| 695 | 895 l | 985- 895| 795 | 895 | 945- 845 | | 882- 855 
— "38 645- 550| 795- 595 | | 745 | 745- 625| 625- 517| 625- 545 | | 665 l | 745 l | 945- 665| 726- 583 
"87 _545- 375 | 495- 325| 350- 325| 445- 375| 495- 295| 427- 229| 445- 345| 435- 395| 445 | 375 | 525- 449| 445- 395| 665- 450| 469- 360 
36] 445- 265 | 385 | 325- 265] 275 375 565 395- 265 
$217) Mere 795- 580| 775- 595| 645 635- 595 | 715- 603 
ii| Nash Ambassador Six 39] 635 | hee eet orn meee tpn nae ence coal eeroneehionoennnsceie 
ight "884 515- 445 | 625- 595 | | 496 | 495- 445| 395 | 475 | 495 | l l a | | 504- 495 
6 , ee "Sif 445- 345) 445 l | 335- 328| 350- 345| 285 | | 425 | | | | 465 | | 393- 339 
j 36] 245-235) | 245 285- 265| 275 275- 250| 295 295 273- 250 
aoc Olds Six (60) 89) 695- 595| 625- 565| 645- 545| 597- 575| 685- 497| 565 | 645- 545| 575- 545| 665- 595| 585 | 725- 595| 695- 635 | (642-569 
ight} S™”™~*~—“~*™*~*~™CCC~ YC 44S] GO| «ATS- 485) 5G5- 459| 595- 445| 497- 469) 575- 425| 500- 445| 595- 445| 495 | 505- 575| 595- 525| 658- 595| 550-478 
7 87] 475- 345 | 395 | 400- 335| 395- 359| 465- 375| 399- 297| 445- 325| 395- 365| 395- 325 | | 525- 365| 498- 395| 569- 525| 446- 365 
sus) at 365- 245) 245 [295 | 318- 228 | 345-250 | 289- 196 Bet. oe s- 225 , = 295 | 375 | 385- 345| 459- 419| 342- 274 
»| Packard Six 394 795- 725 | | | | | | | [ 735- -%25 
255 38) 595- 495 | 475 | | 545 | 645 | 545 | 495 | 445 i | 625 | sé‘Y;«CéS A= 4295 
2422 37) 495- 315 | | 395 | 445- 398| 495- 349 345 | 395- 365| 395- 275| 375- 350 | | 595- 495| 495 | 443- 364. 
‘ight | Plymouth 89] 595- 465 625- 318| 495- 450| 625- 525 | | 497- 455| 495- 465| 565- 545| 545- 495| 595- 435| 525- 495 | | 600 560- 465 
, 38] 489- 345| 465- 237| 445- 335| 495- 445| 445 | 395- 275| 475- 345] 495- 325| 395 |: 350- 325| 495- 395, + +~(| + ~~ ~~ ~+*«| *449- 836° 
$2683 | 'S7] 425-335 | 395- 235| 385- 265| 375- 315| 425- 395| 340- 265| 395- 295 295 —s|_- 875- 275/ 335- 275| 395- 355| 450- 345| 449- 445| 388- S16 
2554 | 225 | 250- 195| 225- 205) 295- 265| 335- 195| 245- 150| 265- 195| 266- 225| 275- 175| 245- 195| $25- 255! 345- 289| 289. | 261- 214 
459) Plymouth Deluxe 39] 590-465, 475- 449| 535- 485| 625- 495| |‘ 589- 439| 495- 475| 535- 449| 595- 495| 545- 535| 625- 550| 695- 625| 625 | 573-496 
_|___ 88] 525- 889/465 | -425- 345| 433- 369| 395 (| _425- 385| 425- $95| | _445- 875| 485- 365| 445 | 525 | @25- B48| 464-06” 
/_ =‘; °87# 395-819. ~~—~O*~C*<“«‘“‘*Y;*« GS ~SC«ds#SC«SW&- $25| 345- 250| 895- 295) 305 | 345- 325| | 485- 839| 475- 375| 495- 475| 392- 342 
on 36] 319- 195) 275 | 285- 225 | 325- 245 | 265- 189| 285- 225 | | 275 | 245 | 365- 269| 345- 195| 399- 396| 307- 242. 
Pontine Six 39] 695- 595| 745- 495) 595- 575| 688- 625| 675 | 600- 490| 675- 575) 545 —|_-595 | 645 | 645 l 740 | 653- 559 
—__—“‘(‘CWC88Y CAD 845 495 | 495- 466) 485- 465| 465- 425) 545-450! 4000 =| | 465 |«BG5- 475 | 525- 495| 685- 575| 516- 474 
87] 445- 345) 345 895 |_425- 350) 445- 385 | 425- 275| 395- 345) 425-345! 365- 295| 345  —s|_-445- 425| 425- 395| 525- 498| 416- 366 
"864 365- 275 259- 195  245- 225| 325- 189| 335- 227! 239- 195| 345- 245| 299 | 295 | 285-195 | 288 —_—|_-425- 298| 369- 325| 313- 237, 
| Studebaker Commander __——*394*_695- G15_517_—«|~«GAS- 535) Been Gs _ | er es ”~=~sS—=“‘(‘é™SSC* NOS” CY 905~ | 3802 590° 
S88 595-4755 525 | S| | 585 | 495-475 | 445 |_| 498-495 [475 | 795-645) 542- 522° 
—______ Dictator) "37f 445-328) | 895- 265) 395- 368) 425- 325) _| 365- 345/295 | 295 | 295 | 535- $75| 445- 399| 595- 445| 407- 356. 
We—_£_———___“_’36_345-_295 eta asp nt laser lailiiiles cc.) | || 205 | 895 ~—SC«| snes S* sa 2a 
Jelphs = _ 399 465-325 425-420) 485 — — | ~y39— | -sagz _ | | 865 | 495-450 | 465 625- 489| 465- 421 
ail 38 295 295 2 | 365-295 250, | | 200-272 
bot 50 | “10 |" 290 |" 208-08 |" 108 Ta | 206981 “908 ||| pass ag — 
ve | cy) ' 199- 145! 113 ware ates ane 
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National Average, All Makes, June 23—$478-$404 

si | | | | National Average, All Makes, June 16—$498-$4124 
1H) oc, ar Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
soon is the first time anywhere that bona fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national index 


Where no prices are quoted, no car of make and model was offered during the period covered. 
Manat’ 
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Used Car prices in Cleveland, Indianapolis, Milwaukee, New Orleans, Tulsa and San Francisco appeared on this page last week and will be | 


published again next week. 





TAKE THE SUREST ROAD 
TO PROFITS 





Pick a Line That Really Covers The Market 





Arr YOU going after profits the hard 
way? Are you trying to sell a line that 
doesn’t fit your territory? Is your present 
line lacking in one or more of the five essen- 
tials to success? 


Put the measuring stick on your present 
line . . . then compare it with the Chrysler- 
Plymouth line. Then you'll know why so 
many dealers are turning to Chrysler as the 
surest road to profits. 


Every Buyer Your Prospect. With 
Chrysler and Plymouth you cover every 
price range, from the lowest to the highest. 


Pe 
‘ene ac a aw 





- Bie. = 
NO WONDER FLUID DRIVE IS SMOOTH! 


Here’s a dynamic balancer so sensitive it can detect and 
locate the weight of a fly adhering to a rotating part! 
The balancer is shown balancing a Chrysler crankshaft 
and Fluid Drive assembly. All rotating Chrysler assem- 
blies are similarly balanced. 


You never have to lose a sale because of 
price, nor size, nor quality. At every price 
you have an outstanding car, so everybody’s 
your prospect. Don’t you need a line like 
that? 


Prestige. No other company ever climbed 
to the top as fast as Chrysler Corporation 
. .. now the second largest manufacturer of 
ears in the world. Does your present line 





You'll Be Happier 


With — 


: CHRYS 


offer you prestige like that .. . and wouldn’t 


you make more money if you had it? 


og ee i. 
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TESTING CHRYSLER’S FAMOUS 
HYDRAULIC BRAKES 


Nobody has ever built hydraulic brakes like Chrysler’s. 
Nobody has had as much experience in building them. 
First in the hydraulic brake field . . . persistent in devel- 
oping and improving them... Chrysler leaves nothing to 
chance, either in design or manufacture. This view shows 
the big dynamometer, which tests Chrysler and Plymouth 
brakes at different car velocities. 





First in Engineering. You get the good 
things first from Chr ysler. Every year 
Chrysler and Plymouth set the pace for the 
industry with great new features that buyers 
want and you can sell. What other line gives 
you this great sales advantage? 


Public Demand. Every year, more 
people turn to Chrysler and Plymouth for 
the features no other cars can offer. That’s 
why public demand for these two great cars 
has grown consistently, year after year. 
Wouldn’t you like to get off to a flying start 
next year? 


Real Factory Help. A franchise with 
liberal terms, backed by a sales organization 
that helps you all the year... with new 
cars, with used cars, with service sales. 
Effective national advertising . . . local 
advertising... sales promotion. That’s how 
Chrysler helps you to make steady profits, 
to build a solid business in towns of any size. 
Wouldn’t you like a partnership like that? 


* * * 


Chrysler dealerships are always in de- 
mand, but occasionally one is open. There 
may be an opportunity near you. Write to 
Chrysler Corporation, Chrysler Sales Divi- 
sion, 12200 East Jefferson Avenue, Detroit. 


COMPLETE MARKET COVERAGE 
Every Buyer is Your Prospect! 


Chrysler Royal Coupe 


Chrysler Crown Imperial 





NO TOWN 
BUSINESS 


and Plymouths recently sold by 
the Dean Motor Co., 
Plymouth dealers at Henderson. 
Texas. to a local taxi company. 


= PLYMOUTH 


ADVERTISEMENT 


TOO SMALL 
FOR CHRYSLER FLEET 


The comfort, performance and 
long life of Chrysler and Plym- 
outh cars make them preferred 
for taxi and other hard service. 


Here’s a fleet of 13° Chryslers 
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